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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily 
reflect the views of N2 Publishing but remain solely those of the author(s). The publication contains paid 
advertisements by local companies.  These companies are not endorsed or specifically recommended by N2 
Publishing or the publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or respon-
sible for business practices of these companies. NOTE: When community events take place, photographers 
may be present to take photos for that event and they may be used in this publication.

If you are interested in contributing or nomination 
REALTORS® for certain stories, please email us at 
sabrina.dikeman@realproducersmag.com.
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Mendell Gosnell,  CPM®

Oregon Licensed Principal Broker   

Your
clients
matter
here

Lisa McCormick
503.928.8631 O.

503.931.2185 M.

280 Liberty St SE, Suite #100 | Salem, OR 97301

NMLS# 109599

Senior Mortgage Loan Originator

Cherry Creek Mortgage Co., Inc. NMLS #3001. All rights reserved. Oregon License Number ML-4807.
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This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE

Beutler Exchange Group, LLC

(503) 748-1031

www.beutlerexchagegroup.com

BASEMENT WATERPROOFING

John’s Waterproofing

Company

(503) 419-0404

https:/ /www.johnswaterproofing.

com /

CONTRACTOR

Bill Goff Construction

(503) 559-8670

www.billgoffconstruction.com

HOME LOANS

Academy Mortgage

Ben Nelson

(503) 910-9872

https:/ /academymortgage.com/lo / 

bennelson

HOME STAGING

Creative Concepts

(503) 881-0886

www.stagingoregon.com

HOUSE CLEANING SERVICES

Azucena’s Cleaning

(503) 779-5906

www.azucenacleaning.com

PHOTOGRAPHY / MULTIMEDIA

Foremost Marketing &

Media LLC

(503) 910-5686

www.foremostmm.com

PHOTOGRAPHY AND VIDEO SER-

VICES

Marks in Time Photography

(541) 905-1366

www.marksintimephotography.netP
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ROOFING & ROOF REPAIR

Anytime Roofing

(503) 446-0918

www.anytimeroofingllc.com

TITLE & ESCROW

Fidelity National Title Company

500 Liberty St. SE, Suite 200

Salem, OR 97301-3496

(503) 585-7219

www.fidelitytitleoregon. com

YARD / LAWN CARE

McKinley Landscape

Maintenance, LLC

(503) 393-0283

mckinleylandscapellc.com

Call for a fast quote today!

Full Roof Replacements (Single, composition or metal)
Roofing Repairs  •  Gutter Installation & Cleaning  •  Moss Removal

503-446-0918
AnyTimeRoofingLLC.com

Help Your Clients Live the Life They'll Love

WindRiver Homes LLC
503-983-9188  •  windriverhomesllc.com/sabre-ridge

OPEN HOUSE EVERY SATURDAY AND SUNDAY 1-4 PM

NOW SELLING
Model Homes

Under Constructions &
New Homes from

the Mid-$400's

Take drive through the neighborhood and you'll 
notice that it's characterized by a custom builder 
that is creating a landscape of stunning homes 
with a variety of elevations and breathtaking 
designs. Located off Sunnyside Rd, south of 
Kuebler Blvd, Sabre Ridge residents enjoy the 
serenity of this prime south location while having 
the convenience of being centrally location with 
easy access to all that Salem has to offer.
Welcome to Sabre Ridge.
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I wanted to take a little bit of a different angle in this month’s 
Publisher’s Note. This month, I want to draw your attention to 
something very important that sometimes can be overlooked: the 
sponsors of Willamette Valley Real Producers. Referred by One 
of Your Own I realize most of you already have 90% of your “go-
to” businesses accounted for when you need something done in 
a transaction. And trust is key in the businesses you are recom-
mending to your clients to ensure the transaction goes through 
properly. You can trust the businesses who are sponsoring this 
publication because every business came referred from another 
top producer in the Willamette Valley like yourself. Next time 
you need something done and your go-to person is not available, 
or you want to give someone new a try — consider reaching 
out to one of our sponsors. Whoa, FREE?! Better Send a Quick 
Text! We’ve heard SUCH great feedback from REALTORS® all 
across the city about how much they love this publication! We 
are honored to be able to feature Willamette Valley's finest each 
month and facilitate opportunities for the top producers in town 
to collaborate and strengthen relationships with one another 
across brokerage lines. But truly, the only way this publication 
remains free for you is because of the businesses who choose to 
support it. Show your appreciation by sending a quick word of 
thanks to a business that you know, or a business you’ve done 
work with who is supporting Willamette Valley Real Producers. 
We’re Almost Full! Know a good business that you work with 
who belongs here? We only have a handful of pages available for 
businesses to participate—email or text us with a nomination of 
a business you’ve worked with who does great work! (503-991-
4341 or Sabrina.dikeman@realproducersmag.com) Thanks again 
for your support! See you next month,

Sabrina

19 Years of Experience as a Loan Consultant with Landmark Professional Mortgage

1255 Lee St SE
Ste 200 Salem, OR 97302

NMLS CO 399162
NMLS ID 270783 ORML 5038

KATY CANALES
Mortgage Loan Originator
Landmark Professional Mortgage
www.bestloanprogram.com
503.581.8100

Have your clients apply online at BestLoanProgram.com
and we will take it from there!

DO YOU WANT QUICK, RELIABLE PRE-APPROVALS?

DO YOU WANT WEEKLY UPDATES THROUGHOUT THE 
ENTIRE LOAN PROCESS?

DO YOU WANT A TEAM THAT IS ALWAYS AVAILABLE 
AND HAS OVER 40 YEARS COMBINED EXPERIENCE?

DO YOU WANT YOUR CLIENTS TO HAVE AN ENJOYABLE 
EXPERIENCE?

TEAM CANALES IS
HERE TO HELP!

VA, FHA, USDA, Conventional, Manufactured homes – we do it all! 

The health of your
family matters.

Up to 45% of the air you breathe
comes from your basement
or crawlspace.

Call today for your free inspection. 

STORY”
“There Is Also 

A Specific Goodness
Found In Knowing Another’s 

publisher’s note
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It’s All About The People: Genie 

Guisinger Says Biggest Opportunity 

Is Making Connections

Written by Rick Osborn. Photos by Marlin 
Brownell, Foremost Marketing and Media.

Some people get into real estate to pursue giant paychecks, and others say it’s 
all about flexible scheduling and independence.

Sure, those things appeal to Genie Guisinger, but the Salem-area HomeSmart 
Realty Group broker has found something much more rewarding to be her abil-
ity to meet people and build relationships.

“The biggest opportunity, I would say, is the ability to meet people,” she said. “I 
love meeting people and helping people. It’s an opportunity to stay connected 
with them, whether it’s becoming a friend or supporter or whatever.”

It’s also a good long-term business strategy in an industry Guisinger never 
really considered until after she earned her license. After graduating from 
Oregon State University, the Keizer native spent time in Seattle and Portland 
before returning to Salem five years ago. Guisinger worked at Head Start in 
Washington County and then was a stay-at-home mom for a while. When she 
and her husband began purchasing investment properties in the area, Guisinger 
decided it would make sense for her to get her real estate license so they didn’t 
have to pay a third party on every transaction.

“I wondered why I was paying an agent if I could just do it myself,” she said. 
“I started to help ourselves on the investment side, and I pretty much just left 

it up to God, and I will do what he brings me. I never expected to be a top pro-
ducer in HomeSmart. That was never my intention, but I have those goals now, 
and I’m never going to get out of being in the top.”

But it’s been working out that way. Last year, Guisinger was the number-three 
producer out of more than 250 agents in HomeSmart. She closed 51 transac-
tions last year. She’s been practicing real estate for a nearly five years. Guis-
inger is thankful for the support of her husband, Nigel, who owns Willamette 
Valley Appliance in Keizer.

The couple also continues to invest together. Between the two of them they 
own nearly 30 commercial and residential properties. They keep their spare 

time busy with sports activities and family time 
with their five children: 13-year-old Summer, 
9-year-old Brighton, 7-year-old Emmelyn, 5-year-
old Henrik, and 20-month-old Dowden.

“I’ve been helping people buy their own homes, 
which I just love,” she said. “I love to help people 
get into homes they love, first-time home-buyers, 
and I want to teach my kids to work hard, and when 
you work hard you can get places and help people.”

The business has its challenges, though. For one, 
Guisinger sites a low inventory of homes and recent 
rises in interest rates and property values. They are 
pricing first-time buyers out of the market, she said. 
First-time purchasers are looking for solid proper-
ties under $300,000 and they are becoming rare. 
It’s also tough on the investment side, with proper-
ties being difficult to come by.

They are new construction, first-time home-buyers, 
and investment properties. Thank you, and hope 
you are enjoying the sun today.

top agent

Genie
Guisinger

I love meeting people and 
helping people. It’s an 
opportunity to stay connected 
with them, whether it’s becoming 
a friend or supporter or whatever.
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“We can’t find investment properties here, and cash flow is get-
ting to be nonexistent,” she said.

But she keeps plugging along, because there are still opportuni-
ties in real estate in the Salem area. Guisinger noted that new 
construction is popping up again in Salem, creating a supply of 
housing and community growth. She’s passionate about helping 
first-time home-buyers, as well as investment properties and new 
construction. There is lots of opportunity in those areas.

And don’t forget the opportunities that bloom from the relation-
ships and friendships forged along the way.

“I’m creating relationships with the people I’m working for and 
continuing to have those relationships,” Guisinger said. “It’s unique 
because I think a lot of people don’t really have the ability to talk 
to a client or customer on a daily basis for a month or maybe five 
months. It can be really stressful for people, which allows me to help 
them. You do get many friendships out of that, as well as community 
and chances to rely on each other outside of just home buying.”
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The Half Penny hosted the Amerititle Idol Charity Benefit in may 
which ran four Wednesdays and raised over $10,000 for Darian’s 
Gift, Family Building Blocks, Isaac’s Room, and Salem Associa-
tion of REALTORS® Community Fund.

MC: Kyle Sexton

Finalists on Night Four include:
Tammy Black – “This Is Me” (The Greatest Showman)
Greyson Eames – “Wake Me Up Before You Go Go” (Wham)
Matthew Miller – “Faithfully” (Journey)
Jamila Maries – “Chain Of Fools”
Scott Mills – “White Wedding” (Billy Idol)
Emily Fettig – “Piece Of My Heart (Janis Joplin)
Katrina Elizabeth – “Eye of the Needle” (Sia)
Madalena Martin – “Kiss from a Rose” (Seal)
David Fox – “Rebel Rebel” (David Bowie)
Danny Speten – “Ride” (Twenty One Pilots)
Gerrit Roelof – “Save A Horse, Ride A Cowboy”
Marissa Pena – “Bang Bang” (Ariana Grande, Jessie J and  
Nicki Manaj)

giving back

AmerititleIdol

First Place: Jamila Maries
Second Place: Katrina Elizabeth
Third Place: Marissa Pena-Wilson
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Real Estate Photos Video Home Tours

Client Tessmonial Videos Aerial Services

Book online at:

MarksInTimePhotography.com
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Cari Coleman: 
“Coffee basket, 
or wine, depend-

ing on client.”

Micole K  
Olivas-Leyva: 

“BBQ set.”

Trusted everywhere,
every day.

Salem Downtown
(503) 585-7219

Salem 20th Street SE
(503) 370-9119

Albany
(541) 924-0767

Corvallis
(541) 754-7131

Lebanon
(541) 259-1073

Randy Leeper
County Manager

Wayne Baldwin
Escrow Manager

Kelli Terjeson
Sales Manager

Katrina Albers
Sales Executive

Cinda Brundidge
Sales Executive

Tracey Sherrell
Sales Executive

Tifany White
Customer Service Rep

Christine Brinton
Escrow Officer

KimberLee Chasteen
Escrow Officer

Teresa Doerfler
Escrow Officer

Cindy Gardner
Escrow Officer

Shelby Keys
Escrow Officer

Kelly Miller
Escrow Officer

Joan Cuff
Escrow Officer

Deone Wilson
Escrow Officer

Meet the team dedicated to your successful closings and exceptional experience.
Visit us online at FidelityTitleOregon.com  |  Contact us at CustomerServiceSalem@fnf.com

Do you have a new listing
that needs cleaning?

The Standard of
Excellence for Quality

Cleaning Service

www.azucenascleaning.com
503-779-5906

azucenascleaning@gmail.com

Residential &
Commercial

All Natural Products

EFFICIENT
OIL TANK

DECOMMISSIONING

Turn to Bill Goff Construction for all your 
environmental consultation needs. Count on our 
licensed, bonded, and insured business for your 

environmental consultation.

BILL GOFF CONSTRUCTION
OIL TANK REMOVAL  •  LOCATING  •  TESTING

SOIL REMEDIATION  •  ABANDONMENT  •  CLEAN UP

503-559-8670
Bi l lGof fCons t ruc t ion.com  •  CCB #52834

Jakeb Klein: 
“It all depends 
on the client 
and the home. 

But I always love 
my custom cutting 

boards, cutco knives and/or dinner 
gift certificates!”

Alexandra Barnes Morrison: 
“Support your local artisans! I 
like giving gifts that are unique 
to the client and also support 

local businesses/artisans. Check 
out Payne’s Custom Designs!”

Kristina Reid 
Mitchell: 
“Fun flavored 
popcorn and 

fudge from Popcorn 
Confetti, and a bottle 

of wine in one of their fun boxes!”

Barb Linendoll Norris: 
“Definitely support local busi-

nesses and select based on 
clients likes/wants.”

Leslie Stewart:
“Realtors: car wash.”

Jennifer Martin: 
“I always try to source my  

closing gifts from local busi-
nesses to continue to promote 

our community!”

If you’re a REALTOR® that enjoys giving  
closing gifts, here are a few ideas for you!

Trivets and coasters; personalized welcome door 
mats; personalized couch pillows; inspirational 
book; olive oil; wine gift basket; basket gifts for 
their four-legged family members; his and her 
key chains; custom door knocker; coffee basket; 
gardening basket; framed house portrait; potted 
plant; custom self-inking stamp; cutting board; 
his and her robe set; movie night basket; board 
games; personalized wall sign; BBQ set; designer 
spice rack with spices; Costco membership; 
Amazon Prime membership; brass or ceramic 
house numbers; unique mailboxes; permanent 
door wreath and hanger; fire extinguishers, 
smoke detectors, or carbon monoxide detectors; 
wind chimes; tabletop fountains; bird houses 
or feeders; gift certificates to local nurseries or 
hardware stores; a jigsaw puzzle made from a 
photo of the house; a maid service cleaning; cus-
tomized carving board; wine club subscription; 
artist rending of their home; air filters.

realtor® question of the month

CLOSING
What’s Your Favorite

GIFTS?
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Boys And Girls Aid  
& Habitat For Humanity
The daughter of an Austrian immigrant, Lisa Plechl Phillips saw 
every day her father’s pride of being an American. With that 
pride came a sense of excitement to give back to the community, 
and it stuck with Lisa.

“I think just because my parents are so grateful to live in the 
United States that serving others and giving back to the com-
munity you live in is huge,” she said. “That’s where I’ve learned 
all of that.”

In addition to her thriving real estate practice, Lisa makes it a 
point to follow that example. She is a driving force in the Boys 
and Girls Aid Cherry Branch Gala of Trees. It’s an event that 
occurs in December every year, where 12 to 15 trees are deco-
rated and auctioned. Trees sell for anywhere between $2,500 
and $8,500 each, and the event brings in between $120,000 and 
$150,000 each year.

 Written by Rick Osborn. Photos by Marlin 
Brownell, Foremost Marketing and Media.

agent give back

Proceeds go toward programs in Marion and Polk 
counties that help children find stable homes and 
gives a helping hand to young people who haven’t 
had much guidance in life. Boys and Girls Aid is a 
130-year-old nonprofit that offers services in foster 
care adoption, foster care programs, infant adop-
tion, adoption planning, support for unplanned 
pregnancies and decision-making, temporary 
housing and assistance to help children get back on 
track to succeed and transitional living programs 
for young people at risk of homelessness who work 
or attend school.

“The proceeds from the gala serve children in 
Marion and Polk counties,” she said. “It goes toward 
adoptions and educating families. It’s really trying 
to keep families intact and helping children who 

It’s very touching, 
and it’s very 
touching to see 
how we are able 
to touch these 
girls’ lives and 
empower them 
to make better 
decisions
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need to be adopted. They operate a 
couple of homes where young people 
are transitioning into society, teach-
ing them basic life skills.”

Lisa first got involved about 19 years 
ago when she and some friends deco-
rated Christmas trees. Her first year 
she made a tabletop tree and a quilt to 
go along with it.

“It did really well, and so they invited 
me back the following year,” she said. 
“I did another tabletop tree and a 
wreath the next year. Then I became 
a member of the Cherry Branch of 
Boys and Girls Aid, specifically based 
in Salem. I decorated a full-sized tree 
and I’ve been decorating a full-sized 
tree every year since then.”

It’s a significant commitment. Plechl 
Phillips estimates that it takes about 

six to eight hours of shopping and two days of 
decorating for a tree to be show ready. She also 
gives time to the Cherry Branch of Boys and Girls 
Aid in other ways. Once she was invited as part of a 
group to deliver dinners to a transitional home that 
housed about seven young women between the ages 
of 16 and 20. They broke bread together and had 
poignant conversation.

“It’s very touching, and it’s very touching to see 
how we are able to touch these girls’ lives and 
empower them to make better decisions,” she said. 
“The staff at Boys and Girls Aid is amazing. It’s 
such a gift. They invited us the hour after dinner 
to stay for their group therapy, and that’s some-
thing they’ve never done. It was such an honor 
to be invited to something that these girls are so 
vulnerable, and yet they trusted us to sit there and 
be with them.”

Lisa also has found a way to help others achieve 
homes, even spanning beyond her three-year real 
estate career. She, along with all the other women 

ing all their finish selections on spec 
homes and meeting with all buyers 
on pre-sold homes to hand-select in-
terior choices. She also lends a hand 
to her real estate clients looking to 
spruce up their homes for sale.

“I have taken them to the paint store, 
chosen colors and gone to the granite 
yard for counter tops,” she said. “I’ve 
helped pick out faucets, door knobs; 
the simple things that can really do a 
lot for a home. That is putting in extra 
hours for me, but it’s also giving back. 
It’s making people happy and helping 
them know they are putting their best 
foot forward. It’s what I love to do.”

• 
•  
• 
• 

in her office, participate in the Women 
Build Week with Habitat for Humanity.

“The experience was something so 
profound,” she said. “We laid and 
hammered down sub-flooring, helped 
build a wall, and learned the struc-
ture and placement of doors and 
windows. To know I had a part in 
building something so meaningful to 
a family and I will most likely never 
meet is exhilarating.”

Professionally, Lisa is no stranger to 
getting involved in the heavy lifting. 
Prior to her real estate career, she 
owned Twig Downtown in Salem, 
where she sold interior design sup-
plies and did interior design, as well. 
That background has set Lisa apart 
among her peers, and the two careers 
have melded together. She works as a 
designer for Banner Homes, choos-
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Following his return to Salem after college, Fordham 
spent eight years in the PGA program and held down 
a day job at Salem Golf Club. But the Sprague High 
School graduate decided to pursue other long-term 
dreams, and he’s been a rising star in the real estate 
world. He joined Paula Fordham, his mother, with 
REMAX Integrity in 2017 and hasn’t looked back.

In fact, the duo is in the process of opening their own 
REMAX practice, The Fordham Real Estate Group. 
Over the last year, they closed nearly 25 transac-
tions and are excited to spread their wings. Paula has 
been in the real estate business for about 15 years, 
and 29-year-old Ryan earned his license in 2014.

Ryan says it was Paula who “put a bug in his ear” 
about real estate, a field he didn’t really know a lot 
about. The mentorship Paula has been able to pro-
vide has been a guiding force in Fordham’s career.

“That’s the great part about being able to partner 
with her is I’ve been able to learn so much over the 
last year,” Fordham said. “I was able to tell pretty 
quickly it’s good to have a mentor in this business 
because there’s so much to learn.”

As much as being a real estate broker is seen as 
having a job to the outside world, Fordham is trying 
to build a brand, a business and a lasting legacy.

“For me I think it’s the thrill of really being able 
to create your own brand,” he said. “I have a huge 
passion for business, in general. I’ve always loved 
business and wanted to own my own business. 

on the rise

After several years in 
professional golf, Ryan 
Fordham has found his 
new calling: helping 
Salem-area would-be 
homeowners find their 
own greener pastures.

Written by Rick Osborn. 
Photography by Marlin Brownell, 
Foremost Marketing and Media.

If you do it the right way and treat 
it the right way, it is forming your 
own brand. That’s the cool thing to 
me and why I’m excited to get the 
team going. There are so many facets 
to this industry that I think a lot of 
people overlook. But if you look at 
the super successful people in the 
industry, they’ve created a brand for 
themselves.”

And what does he hope that brand 
to be?

“I want my brand to be, simply, qual-
ity,” he said, “I want to be able to, in 
time, be seen as a high-quality brand, 
like a Nordstrom. I’m not necessarily 
focusing on high-end homes, but just 
being that valuable resource that’s 
going to provide the best service and 
quality no matter who you are or 
where you’re from.”

There has been a lot of crossover 
for Fordham, transitioning from the 
golf course to becoming a real estate 
force. For one, work ethic and deter-
mination are vital.

“You have to get up every day and re-
ally hammer out the business or else 
it’s not going to happen,” he said. “You 
have to go get it.”

RYAN
FORDHAM

Swinging For The Long Drive, 
Ryan Fordham Brings An Athlete’s 

Determination To His Real Estate Practice
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TUESDAY, JULY 10, 2018
SAR Annual Barbecue
4-7 p.m.
Pringle City Park, 
606 Church St. SE
Salem, OR. 97301
Family-friendly! More information 
coming soon.

THURSDAY, JULY 12, 2018
PCAR Directors Meeting
9:00 a.m. meeting starts
All are welcome
Windermere – Dallas  

WEDNESDAY, JULY 18, 2018
Annual Golf Tournament
1 p.m.; dinner at 5 p.m.
Evergreen Golf Course 11694 W. 
Church Rd. NE,
Mt Angel, OR 97362

THURSDAY, JULY 19, 2018
PCAR General Meeting
11:45 a.m. meeting starts
Oak Knoll Golf Course

TUESDAY, JULY 24, 2018
WVGAC – WVMLS – Salem
11:30 a.m. meeting starts.  
Lunch will be provided.

Professional athletes aren’t the only people in the working world 
who get up early in the morning to perfect their craft, and Ford-
ham has applied that attitude to his business.

“Just waking up and working hard every day is the biggest thing,” 
he said. “That’s what I did in golf. I was up at 5:15 every morning 
working out and working on my game, trying to learn something 
new every day. I try to apply those same tactics and techniques.”

It’s that attention to detail that Fordham hopes will bring him 
future success in the real estate business.

“I’ve sort of modeled my business after my practice plan,” he said, 
“breaking down every single day with what I’m going to do and 
what different facts of the business I’m going to practice, as well as 
how I’m going to learn different things.”

ASSOCIATION
Oregon Association of Oregon Association 

of REALTOR®

2110 Mission St. SE #230

Salem, OR 97302

(503) 362-3645

www.oregonrealtors.org

Salem Association of REALTOR®

2794 12th Pl. SE

Salem, OR 97302

(503) 540-0081

www.salemrealtors.com

North Willamette Association of REALTOR®

2794 12th Pl. SE

Salem, OR 97302

(503) 540-0081

www.nwarrealtors.org

Polk County Association of REALTOR®

(503) 930-1047

www.polkcountyoregonrealestate.com

  

Willamette Association of REALTOR®

645 Waverly Dr. SE, Ste. 212

Albany, OR 97322 

(541) 924-9267

www.waor.org

JULY 10TH
 @ 12PM-1PM
Location is the Oregon 
Association of Realtors 
Building 2110 Mission 
St SE #230, Salem, OR 
97302
Speaker is:
Doug Blackwell

IPX 1031
Vice President / Major Accounts
Cell: (503) 367-6701
Email: doug.blackwell@ipx1031.com

Advanced 1031 class geared towards experienced 
commercial and residential Realtors. Doug brings 
true passion, experience and vast knowledge to 
IPX1031. As Vice President, Major Accounts, he 
delivers an impactful and thorough message of 
“get the facts, before they pay the tax” in an easily 
understandable manner to investors, real estate 
professionals, CPAs, attorneys and financial plan-
ners. Doug prides himself as a problem solver and 
has been involved in thousands of exchanges rang-
ing from simple single family houses to complicated 
commercial and personal property exchanges.

SECTION

Landscape Clean-up  •  Mowing  •  edging  •  Trimming
Landscape Staging  •  Bark  •  Rock  •  Harscape

Junk Removal  •  Sod  •  Irrigation

facebook.com/McKinleyLandscape

Is Your Client's Yard Scaring Off Home buyers?

503-935-1893
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exciting combination of a painting class lead by one 
of our incredibly gifted and “entertaining” artists, 
snacks, wine, brew or cocktails and a whole lot of 
crazy fun! We might even throw in a “moustache” 
contest! (We’ll have to explain that one later!)

Our artists will inspire you and instruct you in 
creating a step-by-step masterpiece! Trust us, even 
someone with no experience will be proud! We 
supply the tables, tablecloths, aprons, paint, easels, 
canvas and exceptional customer service! For on-
site events, you bring the beverages and snacks. For 
calendar events at our favorite spots, they will have 
beverages and food for purchase. Paint and Pinot 
helps you create an artwork you can be proud of 
and an experience you will love!

Private Parties

Celebrate a special day with your friends, co-
workers, and family! Paint and Pinot private events 
are an amazing way to connect and celebrate! Paint 
and Pinot as offers a creative new spin on corporate 
team-building, holiday parties, birthdays, social oc-
casion, girls’ night out, or just because!

You’ll work with a dedicated event manager to cus-
tomize your event. Choose your own venue (even 
your home or office), painting, and guest list! We of-
fer both day and evening events. Available for small 
gatherings or large events. 

Note: Paint and Pinot also does KIDS’ PARTIES! 
Kids’ paint parties are awesome, and they can be 
done in your home or at a public location!

For classes schedule at 
local venues, check out 
www.paintandpinot.net.

PAINT & PINOT Is The Perfect 
Closing Gift For A Client!

A little paint, a little wine, and a whole lot of fun! 
A Paint and Pinot private party is the perfect 
closing gift for a client! Give the gift of a first event 
in their new home … a Paint and Pinot party for their 
closest family and friends. Everything is provided – 
except the food and wine – and all ages are welcome! 
Choose a party for eight, 12, or 15 painters. 

Out of our love for friends, our communities, wine, 
entertainment and the passion of art, Paint and 
Pinot has become one of the greatest events avail-
able! Beside hosting in-home private parties, you 

can also find Paint and Pinot at locations right here 
in town such as Acme Café, Ritter’s, B2 Taphouse, 
Barrel and Keg, and Salem Golf Course.

Paint and Pinot started in May 2015 by Aimee Con-
nor and Sabrina Dikeman, life-long best pals, who 
already organized girlfriend events and involved 
themselves in many other community and non-
profit organizations with in Salem and the Wil-
lamette Valley. Having Paint and Pinot was a fun 
way to continue this love for friends, events and 
art, all “mushed” together. Paint and Pinot is an 

affiliate spotlight

PAINT & Pinot

TO SCHEDULE A PRIVATE PARTY, CALL 503-568-3738.

Our artists will inspire 
you and instruct you in 
creating a step-by-step MASTERPIECE!“ ”



28 • July 2018 www.realproducersmag.com • 29

OOn Saturday, May 19, Family Building Blocks 
hosted the 11th Annual Uncorked Wine Auction at 
the Zenith Vineyard. Upon arriving, guests were 
greeted with a glass of brut rosé and the chance 
to have their photo taken before entering the wine 
tasting reception and silent auction. During the 
silent auction, guests were treated to a pairings 
event with featured wineries and chefs includ-
ing (see catalog) and, for those ready to delight in 
whisky or vodka, Salem’s own Rob the Bartender 
donated his time to craft his signature cocktails. 
Next, the multi-course dinner was paired with pre-
mier wine, followed by a live auction and enter-
tainment by DesignBand.

Willamette Valley Real Producers was in atten-
dance to this great organization that supports over 
750 families and 1,100 children annually. The pub-
lishing staff spent their evening there visiting and 
snapping photos of our real estate agents that were 
in attendance.

The 2018 Uncorked Wine Auction:
Since its debut in 2008, Uncorked Wine Auction 
has raised nearly $4 million to “Keep Children 

Safe and Families Together.” Each 
year, over 400 guests attend to bid on 
world-class wine and high-end luxury 
experiences to support the power of 
prevention in our community.

Balthazar Sponsor: 
U.S. Bank

Imperial Sponsors: 
Cherry City Metals and Drs. Selma 
and Bud Pierce

Magnum Sponsors: 
Capitol Auto Group; Dallas Glass and 
Window; Eye Care Physicians and 
Surgeons; First Tech Federal Credit 
Union; Fischer, Hayes, Joye and 
Allen LLC; Green Acres Landscape; 
Johnson, Glaze and Co.; Keudell/
Morrison Wealth Management; 
Legacy Health; Mother Tree Olive 
Oil; Rem Steelco; Salem Heating 
and Sheet Metal; Sherman Sherman 
Johnnie and Hoyt LLP; Willamette 

Ear, Nose, Throat; and Facial Plastic 
Surgery LLP.

Wine Sponsors:
Freres Lumber Co. Inc.
Willamette Valley Vineyards

Venue Sponsor:
Zenith Vineyard

Chefs:
The Barlow Room, Loustic Cater-
ing, Olive Growers of Oregon, Roth’s 
Fresh Catering, White Pepper 
Catering, Vibrant Table Catering and 
Events, Willamette Valley Cheese Co.

Wineries:
Argyle Winery, Authentique Wine Cel-
lars, Bethel Heights Vineyard, Biggio 
Hamina Cellars, Brooks Wines, Cristom 
Vineyards, Denison Cellars, J.L. Kiff 
Vineyard, Left Coast Estate, SchöneTal 
Cellars, Sineann, Willamette Valley 
Vineyards, Gilgamesh Brewing

Family Building Blocks
Established in 1997, Family Building Blocks is the 
Relief Nursery of Marion and Polk counties. Family 
Building Blocks annually partners with over 750 
families who are facing overwhelming life circum-
stances while raising children ages 5 and younger 
through early childhood therapeutic programs, 
home-visiting services, and parent education to 
“Keep Children Safe and Families Together.”
 
Home Visiting, Therapeutic Classrooms, Parent 
Education, Respite Care 

Family Building Blocks organizes several annual 
fund-raising and community events. Mark your 
calendars and consider volunteering!

Dec. 7, 2018 – Gala of Trees
July 14 – Second Annual Untapped – Capitol Mall
Aug. 4, 2018 – Riverfront Family Fest – Salem’s 
Riverfront Park
Sept. 19, 2018 – Polk County Luncheon – Colonel 
Nesmith Readiness Center Dallas, OR
Sept. 9, 2018 – Fall Fashion Frenzy –  
Woodburn Outlets

Oct. 18, 2018 –Dream Builders  
Luncheon – Salem Convention  
Center – FREE
March 2019 – Sustainers Happy Hour 
– Salem Convention Center - FREE
May 18, 2019 – 12th Annual Uncorked 
Wine Auction at Zenith Vineyard

How to Help?...
DONATE or VOLUNTEER! Your fi-
nancial gift helps “Keep Children Safe 
and Families Together” in Marion and 
Polk counties. Children and fami-
lies are waiting for you! Join their 
400-plus volunteer team and make 
an impact today! Please visit family-
buildingblocks.org to learn more and 
see how you can make a difference.

FAMILY BUILDING BLOCKS
UNCORKED 2018
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Inspire hope.
Deliver dreams.
Build prosperity.

Ben Nelson
Sales Manager, Producing

Mobile (503) 910-9872
Office (503) 673-3618
ben.nelson@academymortgage.com
Corp NMLS 3113
State Lic: OR # 1392905; WA # MLO-1392905

Put your trust in Academy Mortgage and myself,
and I promise I will never have to ask for it again. 

NMLS ID# 1392905
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Please send all nominations to 

sabrina.dikeman@realproducersmag.com

W I L L A M E T T E  V A L L E Y
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COVER STORY

TROY BLUM, 
BLUM REAL ESTATE

Photo by: Marlin Brownell, Foremost 
Marketing & Media

ON THE RISE

JOSH HENEVELD, KELLER WILLIAMS 

AFFILIATE SPONSOR SPOTLIGHT

BEN NELSON, ACADEMY MORTGAGE

AGENTS GIVE BACK

SAVANNAH CASPER, PARAMOUNT REAL ESTATE

ASSOCIATION NEWS

TOP 100 STANDINGS
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1031 Exchange Questions
Answered Today!
Help Your Clients Use Section 1031 Like-Kind
Exchanges to Preserve Investment Net Worth.
Give Toija Beutler and her staff a call.

5665 Meadows Rd., Suite 140, Lake Oswego, OR 97035  •  503.748.1031  •  Toll free: 844.414.1031

Providing 1031 Tax-Deferred Exchange Services

Toija Beutler,
Attorney

FREE CONSULATIONS


