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Rising Star: Payne Sharpley

We take great pride in the businesses we partner with. Each 
one comes highly recommended by top agents in the area, so 
when you connect with our partners, you’re tapping into a 
trusted network of exceptional referrals.

At Clutch Moving 
Company, we make 
moving seamless with 
services that cover every 
step of the process. Local 
moves, nationwide relocations, secure storage, professional 
packing, and installation. Our team is licensed, insured, and 
known for our transparent, no-hidden-fees approach, giving 
both clients and referral partners confidence that every detail 
is handled with care. We’ve built trusted partnerships with 
realtors and brokerages across the Bay Area, delivering a 
white-glove experience that makes you look good when you 
recommend us.

At Thomas James Homes, we 
offer clients smarter homebuilding 
services that make it simple to 
design, build, or rebuild a home 
on time and on budget in the 
coolest neighborhoods. Our 
purpose is to unlock access to 
these communities, one new home 
at a time. With an unwavering 
focus on craftsmanship, quality, 
and design, we make it possible 
for homeowners and agents alike to create spaces that reflect 
their clients’ lifestyles and aspirations. Every detail matters, 
and every home is built with the intention of elevating the way 
people live.

Welcome To Our Newest Partners!

WELCOME MAT
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

55+ ACTIVE ADULT 
COMMUNITY
Catalyst Media Design - 
Trilogy San Juan Oaks
(480) 471-8390

ADU BUILDER
APEX Homes 
(518) 779-6006
apex-homes.com

BUILDER
Generation Builders USA
Leonardo Silva
(650) 278-8674
Generationbuildersusa.com

JR Home Remodel
Jackson Guerra
(650) 281-5232
jrhomeremodeling.com

Thomas James Homes
(650) 562-8097
tjh.com

CABINETS
Kassa
Carrie Luo
(408) 888-8310
Kassacabinet.com

CLOSING GIFTS
Mid Mod Bird
Mike Andriola
(510) 982-1830
midmodbird.com

Our Favorite Things 
Specialty Gifts Shop
Paloma Mansour
(650) 796-7108
Ourfavoritethingsshop.com

COMMERCIAL REAL ESTATE
Compass Commercial Real 
Estate - Hanhan Group
Jonathan G. Hanhan
(510) 375-7575
www.hanhancre.com

FINANCIAL ADVISOR
Real Retirement Strategies
Kerry Worden
(510) 999-0539
realretirementstrategies.com

FURNITURE
Ayla Home Collection
(669) 260-6065
aylahomecollection.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

HOME WARRANTY
Choice Home Warranty
Marilyn Chapman
(805) 889-0148
choicehomewarranty.com

Fidelity National 
Home Warranty
Margaret Faherty
(415) 301-1055
homewarranty.com

Fidelity National 
Home Warranty
Reinita Osborne
(408) 410-9751
Homewarranty.com

INSURANCE AGENCY
Mark Landis Insurance Agency
Mark Landis
(650) 366-8274
agents.farmers.com/ca/
redwood-city/mark-landis/

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926
agents.farmers.com/ca/
walnut-creek/vanessa-sisemore/

LISTING PREPARATION 
SERVICES
Freemodel
freemodel.com

MEDIA PRODUCTIONS
Evoke Media
Jericho Corpuz
(408) 337-2391
evokemediare.com

House Hub Media
Pedro Gomez
(650) 943-8165
househub.media

Regal Production Media
Devin Regal
(669) 273-5400

MORTGAGE / LENDER
Change Home Mortgage
Jae Ro
(408) 242-8309
www.changemtg.com

Cross Country Mortgage
Padi Goodspeed
(530) 870-5626
padigoodspeed.com

HJLC Partners Inc.
Helena Jones - Kim
(510) 388-7721
helenajoneskim.com

Loan Depot
Bobby Saadieh
(408) 568-5019
loandepot.com/loan-officers/
bsaadieh

Nu Level Equity
Gabriela Alvarez
(408) 691-1451
nulevelequity.com

Us Bank
Eddie Garcia
(408) 398-2267

MOVING COMPANY
Clutch Moving Company
(650) 285-1261
clutchmovingcompany.com

Nevarez Moving Company, LLC
Orlando Nevarez
(408) 859-1106
nevarezmovingco.com

PROPERTY MANAGEMENT
Devoted Property Management
Brett Jennings
(408) 387-6810
yourdevotedpm.com

REAL ESTATE BROKERAGE
BRG Realty Corp
Gregg Bunker
(408) 781-1725
brgrealtycorp.com

STAGING & DESIGN
Design by Mish
Mish Chadwick
(408) 458-6966
mishdesigns.com

Storlie Design and Staging
Amy Storlie
(408) 476-4268
Storliedesigns.com

Unicorn Staging + Design, LLC
Sonia Medina-Ashby
(408) 429-0208
Unicornstagingdesigns.com

TAX STRATEGIES AND 
WEALTH MANAGEMENT
Real Retirement Strategies
Kerry Worden
(510) 999-0539
realretirementstrategies.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
chicagotitle.com

Cornerstone Title
Suzanne Borg
(408) 601-9708
cornerstonetitleco.com/

Fidelity National Title
John Killen
(408) 437-4313
johnfnt.com

First American Title Company
Jennifer Cortez
(408) 504-5596

Lawyers Title Company
MaryAnn List
(650) 801-3542
Lawyerstitlebayarea.com

Orange Coast Title Company
Katie Ellis
(831) 524-6633
www.octitle.com

TRANSACTION COORDINATOR
Transactions by Jenn
Jenn Darknell
(408) 234-6722
tc@transactionsbyjenn.com

VIRTUAL ASSISTANT
Link up BPO
Roberto Saldaña Roa
(408) 471-5716
Linkupbpo.com

WELLNESS/HEALING
BMS Wellness Ca
(408) 712-0932
Bmswellnessca.com

925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes
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Staging Solutions
for REALTORS® Who Want Results

Partner With Us to Elevate
Your Listings, Attract Buyers,

and Sell Homes Faster

408-476-4268  |  storliedesigns.com

Amy Storlie

717 Juliann Way, Morgan Hill
Realtor - Dustin Holdt
Photo Credit - In D Sky
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FROM SUITCASE TO SUCCESS
BY REBECCA WILSON  ••  PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY 

GUO

COVER STORY

FAILURE AND REINVENTION
Wen didn’t begin in real estate; her 
spark came gradually, after navigating 
multiple careers and the clarity that 
followed failure and reinvention. 

Her career began in architecture—
earning her license at 28 and working 
on landmark projects like the San 
Bernardino Courthouse. 

Despite strong performance, she 
reached a standstill. The recession, 
glass ceilings, and factors beyond 
her control—gender, age, cultural 
expectations—kept her from 
advancing in a corporate world. 

Facing reality, Wen launched 
her own fashion brand, which 
gained over 100 media features, 
got invited to New York and LA 
Fashion Week, and won a Gucci 
design competition. 

Then Wen made a ‘critical 
mistake’ —placing the brand’s focus 
on applause rather than sales. “We 
forgot to line up production, sell to 
buyers, and connect with the people who 
actually purchased,” she explained. 

In time, the oversight caused her to 
run out of money. “That failure cut 
deep, but it sparked something in 
me,” she revealed.

Her husband suggested real estate. 
Though she initially laughed, she 
reconsidered. “Knowing that sales was 
the exact area I failed in, the challenge 
of mastering what once defeated me 
became irresistible,” she explained. 

Wen quickly felt ‘at home’ with real 
estate. It combined everything she 
loved—design, marketing, people, and 
execution. “I was finally in a space 
where my multicultural background, 
energy, and drive—everything that felt 
like a disadvantage in other careers—
became a strength,” she admitted.

As an architect, Wen learned 
discipline, detail, and how to think 
strategically. “That experience gave me 
the confidence to walk into any room 

and bring value,” said Wen. 

In fashion, she discovered 
the powers of branding and 
storytelling. “That taught me 
how to market homes not just as 
properties, but as aspirational 
lifestyles,” Wen explained. 

Working in technology, 
alongside her husband, she 
learned about team-building 
and managing across cultures 

and time zones. “I saw what 
it takes to scale something from 

scratch, and the value of systems and 
leverage,” she added. 

Then, Wen became a mother 
and stepped away from work 
to raise her two children. “That 
time grounded me—giving me a 
deeper understanding of families, 
priorities, transitions, and what 
people are really going through 
when they move,” she shared. 

“When stepping into real estate, I wasn’t 
starting from scratch. I arrived with a 
toolbox full of skills and experience.”

Wen Guo arrived in the United States with just one suitcase, a young woman far 
from home and under the watchful eyes of family and classmates. The path that 
followed was anything but straightforward. Wen navigated careers that didn’t fit, 
challenges that tested her confidence, and obstacles that demanded reinvention.Wen

WEN GROUP 
KW ADVISORS
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SACRIFICE AND REWARD
With her skills aligned and her passion 
ignited, she set out to build her real 
estate business—but momentum came 
with a price: sacrifices that tested even 
Wen’s resilience. 

“People usually see the polished 
version—record-breaking sales, luxury 
staging, high-end clients. What they 
don’t see is everything that went into 
building this business,” Wen said.

At the beginning of her career, Wen set 
a personal goal—to stack open houses 
and listings until she had no time left 
to be home. “My kids barely saw me. 
Then my husband made one of the 
biggest sacrifices—leaving his job as an 
engineering manager at Meta to take 
care of our children,” she stated. 

“My parents and in-laws also helped 
tremendously—raising our kids during 
the hardest stretches of growth. This 
business didn’t just cost me time; it 
required full buy-in and support from 
my entire family.”

When starting the Wen Guo Real Estate 
Group (hereafter referred to as Wen 
Group) with KW Advisors, building her 
real estate team added another layer of 
sacrifice. “Leading clients is one thing, 

but leading a team means navigating 
personalities, mentoring, keeping 
standards high, and creating a culture 
where people thrive,” she said. 

While many agents struggle to find 
clients, Wen and her team thrived. 
Referrals, repeat business, and 
homeowners who seek them out directly 
all attest to their proven track record. 
Getting business was only the beginning; 
delivering at a high level created the 
real pressure. 

Even family vacations involved 
returning home early, taking calls, or 
pulling all-nighters—all to build trust 
with her clients.

Many habits, philosophies, and routines 
have fueled their success. Like lead 
generation, from seeking new ways to 
connect with people to wearing clothing 
branded with their logo. Each morning 
begins with a Zoom call that keeps the 
team aligned and accountable. 

Wen also lives by the Chinese saying: 
‘Like rowing upstream, if you don’t 
keep moving forward, you fall behind’ 
—a philosophy that helps her treat 
real estate as a game of constant 
growth—new levels, new skills, and new 
opportunities to deliver more for clients. 

Through all these sacrifices and 
routines, Wen and her team were ready 
to face the unpredictable challenges that 
would test them next. 

PROBLEMS AND REIMAGINING
“Working as an architect, I designed 
high-rise landmarks, earning just $48,000 
annually. I couldn’t afford a car and lived 
in low-income housing,” shared Wen. 
“After closing my first real estate sale, I 
earned $48,000 in just one deal.” 

That moment was eye-opening. Wen 
realized real estate held immense 
potential, yet the industry often fell 
short in care and responsibility—so she 
set out reimagining how the business 
could be done differently. 

Wen brought a fresh perspective to 
marketing and home presentation. She 
pioneered video walkthroughs with the 
agent speaking directly to the camera, 
in multiple languages. Using highlight 
cards, branded visuals, scents, music, 
catered food, neighborhood events, and 
social media, the Wen Group showcased 
homes in ways buyers might’ve 
otherwise missed. 

She unlocked a new business model: a 
closely collaborative team with multiple 
empowered listing agents, backed 
by top-tier support, scaling together 
without losing quality—a rare synergy 
in the industry. 

Her approach to client service goes 
far beyond listings or closings. While 
talent and experience matter, Wen 
prioritizes kindness. 

“We care about the little things: 
sentimental items they want to protect, 
memories tied to their home, and the 
stress they carry.”

The Wen Group treats clients with 
empathy, attention, and respect—
guiding families through complex 
transactions while navigating market 
and timing challenges. 

When one seller’s home failed to sell with 
another agent, Wen’s team reimagined 
the process—revamping the layout and 

finishes, rebranding the listing, and 
launching it strategically. The home 
drew 25 offers and sold half a million 
over asking. More importantly, the 
sellers gained trust and returned to refer 
multiple clients. Wen’s response: “People 
don’t remember what you did. They 
remember how you made them feel.” 

For Wen, problems are opportunities in 
disguise. She’s faced seasons that nearly 
broke her—deals falling through, team 
departures, and the financial strain 
of COVID. Yet she remained steady—
mentoring her team, protecting clients, 
and refusing to cut staff. 

Through it all, challenges became 
lessons, shaping how Wen innovates, 
builds trust, and raises the bar for real 
estate in her market. 

Reflecting on her arrival in the U.S., 
Wen shared the vision that drives 
her: “There are millions just like me, 
arriving with only a suitcase, some 
skills, and quiet hope, wondering if 
they’ll ever get to write their story 
here. My answer is this: we build, we 
create, we lead. We don’t wait for a seat 
at the table. We build the table, then 
invite others in. That’s the legacy I work 
toward, for my children, my team, and 
anyone who needs to see it’s possible.”

We build, we 
create, we lead. 
We don’t wait for 
a seat at the table.  
We build the 
table, then 
invite others in. 
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“I’m an opportunist, so if I see an opportunity I’ll take it.”

Payne Sharpley is the living definition of forward motion in 
Silicon Valley real estate. A native Texan who landed in the Bay 
in the fall of 2020, Payne now works the Valley’s high-stakes 
corridors with the Joe Velasco Group at Coldwell Banker Realty. 
He didn’t inherit a playbook or a pipeline — he built both with 
stubborn grit and a bias for action that keeps paying off.

“I am so grateful for Joe Velasco for his mentorship, leadership, 
and style. Being at the #1 individual producing office in NorCal, 
I’m surrounded by greatness,” Payne begins. “It’s hard for me 
to take credit; it’s those who have helped along the way and 
given me opportunities.”

Leap And Learn
Payne didn’t chase real estate; it chased him. “I was actually 
sold by an ex-mortgage and real estate broker who was my 
landlord,” Payne recalls with a chuckle. “Once he learned that I 
was fluent in Chinese, he sold me on this dream that I would be 
some sort of ‘superstar’ if I became a Realtor.”

The pitch landed because of timing and possibility.

“I come from a place of very little opportunities, and being the 
opportunist I am, I figured ‘Why the heck not give it a shot?’” 
Payne adds.

He obtained his license in late 2023 while in a demanding 
managerial role in operations at a Chinese-American startup, 
working twelve-hour days, six days a week. Eventually 
something had to give.

“I had no interest in operations, I only wanted to improve  
my Chinese skills so I stayed for almost three years until 
making the full-time leap to real estate in March of 2024,” 
Payne remembers.

But the early learning curve in sales was steep and humbling: 
“It took me a while to learn my market and I fell on my face 50 
times before I got my first offer accepted,” he admits.

Momentum Shift
A chance conversation at an open house turned Payne’s  
career around.

“A lender, Eddie Garcia, introduced me to Joe Velasco after 
hearing me speak Chinese at one of my listings in Los Gatos,” 
Payne recounts with a grin. The follow-up sealed it. After 
speaking with Joe for over an hour at his Intero Cupertino 
office, Payne joined his team a week later in August 2024.

Then came a decisive, risky bet on himself. “I had only closed 
three deals and I was down to my last $5,000,” Payne recalls. 
Instead of playing safe, he doubled down on activity, putting 

Mr. OpportunityPayne Payne 
SharpleySharpley BY: JESSICA WELLAR 

PHOTOGRAPHY BY OLHA 

MELOKHINA PHOTOGRAPHY

RISING STAR
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(408) 859-1106
nevarezmovingco.com
info@nevarezmovingco.com

Trusted Moving Services in San Jose & The Bay Area

Moving | Storage | Disposal | Concierge Services
Packing | Unpacking | Home Cleaning 

Caring for Every Move, Every Step

FREE Q
U

O
TE!

Orlando & Ada Nevarez 
Owners/Founders

Work with seasoned REALTORS® who know the market.
Fast leasing, cost control, and meticulous oversight.

Generous payouts for every client you refer.
Clients returned to you GUARANTEED when they are ready to sell.

Expert Property Management 
Tailored for Your Clients

Start Referring Today and Earn!

408.387.6810

everything on the backburner and sent out 6,000 handwritten 
mailers to the tune of $3,800.

“I felt a world of doubt around me. Within two months though, 
that $3,800 had netted me a total of $140,000. That’s when I 
figured out I am on the right track and with the right people! “I 
will never forget the feeling of Wendy Kandasamy calling me 
to tell me we were ratified,” he continues. “I’ve never had that 
feeling again. It was surreal.”

That stretch turned a corner and confirmed the power 
of mentorship, while Payne carried forward the lessons 
aggressively.

“I only went with Joe on two listing appointments. That was it! 
I remember recording one of them and listening to it over and 
over again,” he shares. “I applied Joe’s business model directly 
to how I conducted business and saw instant success.”

Relentless Edge
Payne’s secret sauce is a mix of volume, precision, and speed. 
He’s unapologetic about the hours he works, clocking 18-20 
hours most days. “That’s what I’m willing to do,” he shrugs.
“Based on where I come from, I don’t have anything to fall back 
on or have anything handed to me.”

He’s fluent in Chinese and uses that advantage daily. Half his 
clients are Chinese; the other half come for the same reason — 
delivery. He also doesn’t make excuses; he performs.
“I bring a different level of energy to the table. I am 100 percent 
confident in every deal I walk into that I will close,” he asserts. 
“I have an unrealistic optimistic mindset.” And he earns trust 
fast with transparency and ‘credibility building.’

“At open houses, for example, I tell the visitor(s) something, 
good, bad, and ugly about the property. Good is great, bad has 
a solution, and the ugly has a solution. This builds trust and 
credibility immediately in my experiences,” he shares, “but it’s 
all about your delivery and conviction; I will probably have 
something new next week.”

The rest is people and pace. A natural networker, Payne takes 
pride in the reputation he’s built with other Realtors and 
considers this one of the most important things he has done 
in his fledgling career. “I’ve learned the hard way to never 
negotiate with someone that is not your friend,” he advises.

And when the door doesn’t open?
“I am proactive every day in the field and move quickly; but I 
also get over rejection and objections quickly,” he states.

Perspective helps too: “There’s a saying in Chinese which 
translates to ‘All beginnings are difficult.’ But my favorite 
Chinese saying translates to: ’Perseverance, through the good 

times and bad.’ It is a constant reminder that no matter what 
the outcome is, keep going, one step at a time.”

A Bright Future
Looking ahead, Payne’s goals are clear and aggressive: he aims 
to keep doubling his production every year until it’s no longer 
feasible and aims to retire by 40 with savvy investments. A big 
fan of “The Art of the Deal,” Payne thrives on negotiating to 
deliver results and doesn’t see that changing anytime soon.

He’s open to possibly forming a team someday down the  
road if the timing is right, but could also see himself going in 
the direction of development or exploring other ventures in 
real estate.

And for anyone second-guessing their own path, Payne offers 
some words to live by: “Just set a goal, show up, take risks, and 
work your butt off,” he concludes.
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In today’s fast-paced business world, first impressions often 
happen online. Whether it’s on your LinkedIn profile, company 
website, or social media, the importance of a professional 
headshot can’t be overlooked. As a photographer who 
specializes in corporate imagery, I want to share why updating 
your headshots every two to three years is crucial. This simple 
act can enhance your professional presence, build trust with 
clients, and contribute to your business’s success.

A headshot is more than just a photo; it’s a visual 
representation of who you are as a business owner. Over time, 
our appearances change—new hairstyles, different fashion 
choices, or simply the passage of time can all impact how we 
look. An outdated headshot can send a message of neglect or 
unprofessionalism. On the flip side, a fresh, modern image 
radiates confidence and credibility. When potential clients see 
your profile, a current headshot tells them you’re active and 
engaged in your business, making them much more likely to 
trust you and your services.

Updating your headshot can also help define your brand. Each 
photo can reflect your personality, your industry, and the 
message you want to convey. A warm, approachable image 
might attract clients seeking a personal touch, while a polished, 
formal portrait could appeal to corporate clients. By working 
closely with a photographer like me, we can create a headshot 
that perfectly aligns with your brand identity, ensuring a 
cohesive image that resonates with your target audience.

The process of updating your headshot doesn’t have to be 
overwhelming. My approach is all about making it seamless 
and efficient, letting you focus on your business while I take 
care of the details. From our initial consultation to the final 
edits, I’m here to understand your vision and preferences. 
We can plan a session that fits your busy schedule, ensuring 
minimal disruption to your daily routine. With the right 
preparation, we can capture stunning images in just a short 

session, making it easy for you to refresh your visual presence 
without any hassle.

Regularly updating your headshot is an investment in your 
professional image that can lead to increased client trust and 
business growth. I’m dedicated to making this process simple 
and enjoyable for you. Let’s work together to create a headshot 
that not only reflects who you are today but also elevates your 
business presence to new heights. Don’t let an outdated image 
hold you back—embrace the opportunity to make a lasting 
impression with a fresh, professional headshot.

Elevate Your Business 
Presence: The Importance of 
Updating Your Headshot

Olha Melokhina 
Photography

BY OLHA MELOKHINA 

PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY
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Your trusted partner for home 
construction and remodeling in 
Burlingame.

With over 10 years serving the local 
area, Generation Builders has deep 
knowledge of the market and client 
needs. We handle the entire process 
with a single point of contact, making 
the experience simple, organized, and 
stress-free.

Every project is personalized and 
tailored to the client’s needs. It combines 
functionality and style to create spaces 
that are both beautiful and practical.

We prioritize quality and safety, using 
top-quality materials and a skilled 
team to ensure durable and reliable 
results. Whether building from scratch, 
remodeling, or expanding, we guide 
every step of the project, so you can 
enjoy complete peace of mind.

Generation Builders USA

PARTNER PLATFORM

OUR SERVICES
Complete Construction  

and Remodeling

Residential & Commercial
Construction

Architecture Design & Engineering

Residential & Commercial 
Remodeling

Bathroom & Kitchen Remodeling

Room / Unit Additions (ADU)

Deck, Landscape & Design

Ready to transform your space?
Call (650) 278-8674, visit
generationbuildersusa.com,
or scan the QR code to explore our
projects and request your free quote.

General Contractor License # 1101759

From Design to 
Your Home
Hassle-Free
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WHERE REALTORS WIN: FASTER PAY, HIGHER OFFERS

Jae Ro
BY REBECCA WILSON PHOTOGRAPHY BY HYUNAH JANG PHOTOGRAPHY

PARTNER SPOTLIGHT

home purchase and refinance transactions. That model is 
outdated. Purchasing a home and refinancing a mortgage 
are fundamentally different experiences that require distinct 
expertise, timelines, and priorities.

For decades, lenders have treated purchase and refinance 
lending as interchangeable, using the same systems and 
marketing strategies for both. In reality, the priorities of a buyer 
and a homeowner looking to refinance are vastly different.

When purchasing a home, speed, certainty, and 
communication are paramount. Buyers face contract deadlines, 
inspections, appraisals, and emotional stakes. They need a 
lender who can move quickly, handle complex underwriting 
efficiently, and close on time. By contrast, refinancing is a 
cost-optimization exercise. Homeowners have the luxury of 
time and are focused on securing a lower rate or better terms. 
In that context, the ideal refinance lender is one offering the 
lowest cost and most transparent process.

Too often, homebuyers are drawn in by refinance-style 
advertising with low rates and minimal fees, only to discover 
that their lender is not equipped for the urgency of a purchase 
transaction. Deals fall apart, escrows are delayed, and 
borrowers face unnecessary stress. “That is not the borrower’s 
fault,” Jae noted. “It is an industry design flaw. We have blurred 
the lines between two completely different services.”

“It is time for a two-tier lending ecosystem,” he continued. 
“Purchase-focused lenders should be built for execution 
speed, reliability, and communication, the things that 
matter most when someone’s dream home is on the line. 

CHANGE HOME MORTGAGE

In the fast-moving market of the Bay Area, real estate agents 
know that choosing the right lending partner is essential 
because it can make or break a deal. That is precisely why so 
many realtors turn to Jae Ro, Senior Mortgage Advisor with 
Change Home Mortgage, where speed, precision, and in-house 
solutions keep deals on track and commissions coming faster.

As one of the nation’s most forward-thinking lenders, 
Change Home Mortgage has built its reputation on inclusion, 
innovation, and execution. The company’s mission to expand 
homeownership opportunities aligns perfectly with Jae’s 
approach, helping clients who fall outside the conventional 
lending box while still maintaining top-tier speed and service. 
All too often, hopeful homebuyers are overlooked by banks 
simply because they do not check the right boxes. But Jae 
is here to change that. For him, redefining homeownership 
means proving that a “non-qualified” buyer on paper can 
become a homeowner in reality. “I’m passionate about solving 
that problem, turning ‘non-qualified’ into ‘approved’ so buyers 
can move forward with confidence,” said Jae.

Unlike refinance lenders, Jae’s expertise lies in purchase 
lending. “There is a vital difference between a purchase lender 
and a refinance lender. A purchase lender specializes in 
purchases, meaning they maximize the chances of every offer 
being accepted by making the buyer’s terms and conditions as 
attractive as possible. They close quickly and on time, while 
giving both buyers and agents confidence that the loan will get 
done as promised,” Jae explained.

The Mortgage System Needs a Paradigm Shift
The mortgage industry operates under a long-standing 
assumption that the same lender can effectively serve both 
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BUYING OR SELLING YOUR HOME?
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1900 Camden Ave, San Jose CA 95124
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Join over 500 agents nationwide at BRG Realty.

$995 flat commission,
$12k annual cap,
Lead Gen & more!

Refinance-focused lenders should specialize in efficiency, rate 
competitiveness, and long-term relationship building.”

Competitive Advantage
Jae has built his business around that philosophy. What sets 
him apart in the competitive Bay Area market is his ability to 
close deals quickly, creatively, and consistently, giving both 
agents and buyers a clear advantage.

Much of that efficiency comes from Change Home Mortgage’s 
in-house underwriting, processing, and funding teams. With 
everything under one roof, there are no bottlenecks or external 
delays, allowing Jae to maintain full control over each file from 
start to finish. “Very few lenders have that type of control,” said 
Jae. “This ensures we always close on time, and agents get paid 
much faster as well.”

While other lending companies tend to move at a slow and 
stressful pace, Jae is known for completing closings in less than 
two weeks. “People are surprised at the speed and precision we 
work with,” he said. “I close everything in 8 to 12 days. Every 
step is strategic, with no wasted time or loose ends.”

It is Jae’s results-driven mindset that makes the difference. 
“In this industry, that mindset translates into discipline and 
urgency,” he explained. “I do not just process loans, I structure 
them for success.”

He also understands that mortgage lending is not one-size-
fits-all. There are flexible, proven programs that allow 
entrepreneurs, realtors, and investors to compete head-to-head 
with cash buyers. “The key is having a lender who knows how 
to leverage them,” Jae added.

Expanding Possibilities
Through Change Home Mortgage, Jae offers a full suite of 
both traditional and non-traditional loan programs that help 
realtors serve more clients and sellers attract stronger offers. 
The company’s CDFI certification provides access to programs 
other lenders simply cannot offer, including solutions for 
self-employed borrowers, investors, and buyers with complex 
financial profiles.

Recently, Jae helped a self-employed buyer who had been 
turned down by three different banks. “Using our in-house 
Bank Statement program, we closed in under two weeks, and 
she moved into the home she thought she would never even 
qualify for.”

For realtors, the results are tangible: fewer delays, smoother 
communication, and clients who are thrilled with the process. 
“My signature is speed and precision,” Jae said. “Whether it is a
1099 loan, DSCR, or foreign national program, I am relentless 
about structuring deals that win against cash offers. Agents 
know when I am involved, we are closing.”

At the heart of Jae’s work is a simple mission: to empower 
buyers, support agents, and leave a legacy of opportunity in 
the Bay Area. “We create win-win outcomes,” he said. “My goal 
is not just to close loans, it is to make sure buyers, agents, and 
lenders succeed together.” Backed by Change Home Mortgage’s 
nationwide network, innovative programs, and commitment 
to financial inclusion, Jae continues to redefine lending with 
the precision and purpose that set both him and the company 
apart. “Buying a home and refinancing a loan are not the 
same financial event,” he said. “They require different tools, 
timelines, and mindsets. By recognizing that distinction, we can 
serve clients better, reduce friction, and raise the bar for our
entire profession.”

408.458.6966 | mishdesigns.com

Mish offers a service to REALTORS® that combines her
design services & quality staging to make your listings present

in the best way possible.

Helping you to get the
highest price for your listings

DESIGNED TO SELL SERVICE
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Ready to Experience Remodeling Done Right?
650.281.5232 • jrhomeremodeling.com

ELEVATING
HOMES,
EXCEEDING
EXPECTATIONS

Your Partner
in Luxury Home

Renovations

Scan the QR code to schedule your
no-obligation mortgage analysis or
contact Bobby directly at 408-568-5019
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photos &

Videos That
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More Than  
Real Estate:  
A Story of Grit 
and Growth
BY ASHLEY KIVISTO  ••  PHOTOGRAPHY BY 

OLHA MELOKHINA PHOTOGRAPHYCruz

PROFILE

Kevin
Born and raised in the Philippines, Kevin 
enjoyed a childhood filled with fun and 
carefree days, creating countless happy 
memories in his homeland. During those 
early years, while his mother worked 
in the dental industry and his father 
in pharmaceuticals, Kevin learned to 
be independent. “I learned the hustle 
independently at a very young age,” 
Kevin says. At 13, he traveled to the 
United States to visit family, a trip he 
never imagined would change his life 
forever. While he was away, his parents 
decided that to give their son greater 
opportunities to pursue his dreams, he 
should remain in the U.S. to continue 
his education and begin a new chapter. 
“I didn’t realize my life was going to be 
here,” Kevin recalls.

Arriving as a tourist, Kevin not only 
started his life in America with only 
$300, but also spoke no English, often 
carrying a dictionary with him in order to 
communicate. Right away, he got to work. 
He washed dishes, cleaned cars, and at 
just 15 secured his first job at a pizza 
parlor. From there, he took on a variety of 
roles, always finding ways to earn money 
and help his family support him.

 At 18, Kevin was detained in a prison 
because of his immigration status. 
Never one to give up, he fought the case 
relentlessly and ultimately won. “That 

Kevin Cruz is living 
proof that with grit and 
determination, the American 
Dream can become reality.
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was my second chance in my life to 
actually make something out of myself 
here in America,” he says of gaining 
his freedom and securing citizenship. 
Determined to seize every opportunity, 
Kevin quickly recognized his potential 
as an entrepreneur. In his early 20s, he 
launched several ventures, achieving 
success with his event production 
company, which produced events for 
300 to 5,000 attendees. He also started 
a sound and light production company, 
along with a variety of other side 
hustles. By 2015, Kevin was a father of 
two and knew he needed to focus on 
one career path, ultimately deciding to 
give real estate a try, part time at first. 
After just a year, he realized he could 
fully support his family in the field and 
jumped in full time. “Real estate is what 
really changed my life,” Kevin asserts. 
In his first year, he earned Rookie of 
the Year in Northern California, in his 
second year Kevin was chosen as the 30 
under 30 Entrepreneur of the Year, and 
by his third year he was building his 
own team.

he explains. That team now includes 
President Juan Ruan, Vice President 
Edgar Barreto, Operations Manager 
Ana Ruan, and leaders such as Pri Ruan, 
Bryan Cruz, Michael Lim, and Leonardo 
Morales, all of whom play a vital role 
in driving Kinetic’s growth and culture. 
Together, they continue to expand the 
vision, not only through residential real 
estate but also by launching Kinetic 
Commercial with Giovani Franco, 
extending the company’s reach into 
commercial markets in the Bay Area.

Their mission remains simple: to help as 
many people as possible. Today, Kevin’s 
team of more than 60 agents has helped 
over 1,600 families and closed over 
$1.6 billion in sales since its inception. 
“I’m always trying to find ways to excel, 
innovate, and elevate our agents. All of 
us came from adversity,” Kevin says.

Kevin views real estate as a powerful 
vehicle for building wealth. About seven 
years ago, he began investing in rental 
properties and now owns 15 properties 

totaling 40–45 doors, primarily in 
Sacramento. In 2020, he expanded into 
property flipping and has completed 
more than 40 fix and flips to date. He 
currently has seven developments 
underway and is one of the largest 
investors in a 3D-printing home-building 
machine in California called 4Dify. Kevin 
keeps his ventures close to home, feeling 
a deep connection to the region. “The 
Bay Area is where my heart is,” he says.

Today, Kevin and Tien have blended 
their families, raising four sons, ages 13, 
14, 15, and 16, along with a four-year-
old daughter they share. When he’s not 
working, Kevin enjoys gathering with 
friends for meaningful conversations 
and brainstorming new ideas. One 
of his greatest joys is watching the 
people around him grow and succeed 
in their own pursuits. He also loves 
spending time with his family, playing 
video games, and traveling the world. 
Some of the most exciting places he has 
visited are Switzerland, Italy, France, 
Germany, Hawaii and New York. Kevin 
is especially fascinated by studying 
architecture in the places he explores.

Kevin knows that without his parents’ 
bold decision to keep him in the United 
States, he wouldn’t have the successful 
career he enjoys today. “I wouldn’t be 
able to do what I do in the Philippines,” he 
explains. After battling his immigration 
case and spending time in prison, Kevin 
experienced a powerful wake-up call. He 
realized, “Life is not happening to you, 
it’s happening for you.” He also came to 
understand that failure is an essential part 
of growth and that achieving your dreams 
requires the grit and determination to 
keep getting back up. His advice to hose 
just starting out is not to fear failure, but 
to embrace it. “I’ve seen both spectrums 
in life. The American dream is definitely 
what people strive for,” Kevin says.

Kevin’s journey highlights his 
perseverance and relentless drive. 
Starting with little and adapting to a 
new country, he rose swiftly to build 
thriving businesses while always 
investing in the people around him. 
His success shines brightest in the 
opportunities he creates for others.

“I’m always trying 
to find ways to 

excel, innovate, and 
elevate our agents.  

All of us came 
from adversity.”

After only four years in the business, 
Kevin founded Kinetic Real Estate 
together with his fiancée Tien Le and 
Guillean Arradaza. The name of their 
brokerage holds special meaning: 
Kinetic blends Kevin’s initials with 
Tien’s first name, while also reflecting 
the unmatched kinetic energy they and 
their agents embody. Kevin is quick to 
point out that no one builds something 
like this alone. “It takes a TEAM to create 
what Kinetic Real Estate has become,” 
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HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents

Increase home sales and 
prevent losing them.

We cover homes big and small
including properties over 10,000 sq ft.
$100 off all multiyear plans
1 month free for every year purchased
We have buyer policies and seller policies

PROTECT
YOUR
CLIENTS 
& ADD VALUE TO
THEIR HOME 
PURCHASE OR
LISTING WITH THE
BEST DEFENSE 
AGAINST
BREAKDOWNS. 

Call Me Today
805.889.0148
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HOME ORGANIZATION

bmswellnessca.com  |  (408) 687-4997  |  505 Chapman Court | Santa Clara, CA 95050
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Located in the heart of Santa Clara, 
BMS Wellness is the premier 

destination for high-performance 
recovery and longevity.

COLD PLUNGE • SAUNA • RED LIGHT THERAPY • HYPERBARIC CHAMBER • PEPTIDE PROTOCOLS • GLP’s • EMSCULPT NEO 

Our science-backed services help you recover like an athlete and optimize like a biohacker.

Designed for tech leaders, athletes, and wellness enthusiasts alike, BMS blends cutting-edge
care with a personalized touch.

Professional 
Luxury Home 
Organizers

METHOD CO
HOME

Elevating Homes, 
Simplifying Moves 
In today’s fast-paced 
real estate market, first 
impressions matter more 
than ever. Home Method 
Co., serving Sacramento and 

Silicon Valley, specializes in transforming homes into polished, 
market-ready spaces while providing clients with a seamless 
moving and organizing experience.

Professional Luxury 
 Home Organizing 
From editing and decluttering 
to full packing services, Home 
Method Co. ensures that 
every detail is handled with 
care. Their occupied staging 
service refreshes lived-in 

spaces using the client’s own furnishings, helping each home 
look its absolute best without sacrificing familiarity or comfort.

Concierge  
Moving Services 
Relocation can be 
overwhelming, but with 
Home Method Co., it becomes 
effortless. Their team 
provides strategy sessions 
and new home planning, 

coordinates and directs movers, and completely unpacks 
and organizes new homes. From art hanging to TV mounting 
and even stocking the fridge and pantry, their concierge-style 
service redefines what it means to move stress-free.

Unpack, Organize, and Set Up 
Once the move is complete, Home Method Co. goes beyond 
the basics. They provide comprehensive new home set-up, 
ensuring every detail is thoughtfully executed. Donations 
are coordinated, trash is hauled away, and each space is left 
orderly, functional, and beautifully arranged.

Impress Every Buyer, Delight Every Client 
With an expertise in high-end decluttering, organizing, and 
staging, Home Method Co. elevates every listing and enhances 
every move. Their luxury services are designed to impress 
buyers, reduce stress for sellers, and give homeowners peace 
of mind during one of life’s biggest transitions

Connect with Home Method Co. today at 916-471-4323, 
email info@homemethodco.com, or visit homemethodco.com 
to discover how we can simplify your next move. Website 
homemethodco.com/ 
Serving the Silicon Valley and Sacramento Areas
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MaryAnn List 
& Meghan McKinley

PARTNER SPOTLIGHT

WITH LAWYERS TITLE COMPANY
BY JESSICA WELLAR  ••  PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

and Arthur Navarro — serve as the face of 
their brand in the field.

Four Offices, One Goal
Today, Lawyers Title Company Bay 
Area operates four successful offices 
in San Mateo County: 
•	 San Carlos – 530 El Camino Real 

Escrow Teams: Ron DeChaine; 
Danny Perez 

•	 Menlo Park – 1460 El Camino Real 
#150 Escrow Teams: Art Fuenzalida; 
Susan Burnett; Loren Frediani 

•	 Burlingame – 1440 Chapin Ave #250 
Escrow Teams: Alma Prince; Cheryl 
McDonald; Carlota Villatoro &amp; 
Aileen Michael 

•	 Half Moon Bay – 785 Main Street #101 
Escrow Team: Melisa Lozano

“We have 30 employees, and every 
single one of them is integral to our 
success,” MaryAnn emphasizes. “The 
longevity and loyalty here are a 
testament to the culture we’ve built.”

Building Something Different
Lawyers Title Company Bay Area 
stands out in a crowded industry 
because of its responsiveness and 
relationships. “We differentiate 
ourselves through service, years of 
proven expertise, and a personalized 
approach,” MaryAnn elaborates.

This ideology is expressed best within 
the business development team and 
their association with the real estate and 
lending communities. It brings it back 
to the company tagline that says it all: 
‘People are the Heartbeat of Lawyers 
Title.’ That philosophy applies equally 
to clients and to the internal team. “Our 
long-standing collaboration has fostered 
deep bonds, making the workplace not 
just productive, but genuinely enriching 
and nurturing,” Meghan says with 
commitment. Much of the company’s 
ethos can be traced back to MaryAnn’s 
vision to create something distinctive. 
She drew on her experience from 
other larger firms and curated a brand 
rooted in collaboration, authenticity 
and excellence. “I carefully brought 
together talented people, including some 
I had worked with before knowing we 

When MaryAnn List decided to launch 
Lawyers Title Company in the Bay Area, 
she wanted more than an office — she 
wanted a distinctive culture. “Our 
focus is to create and maintain a very 
collaborative business environment,” she 

explains. “People are our heartbeat and 
there is no business without the people.”

That mindset has carried the company 
from its 2015 launch to four thriving 
offices across San Mateo County, backed 

by the strength of Fidelity National 
Financial, their parent company. “What 
appealed to me about Fidelity National 
Financial, a Fortune 500 company, 
was how they built their business with 
multiple brands, each with their own 

Where 
People Are  

The Heartbeat

culture. I was charged with curating our 
brand from amongst some of the best 
in the industry,” MaryAnn adds with a 
touch of pride.

Deep Local Roots
MaryAnn, President, grew up in San 
Francisco, attended Heald College, and 
has been in the title industry for over 
35 years. Along the way she completed 
advanced leadership programs with 
Dale Carnegie, the Disney Institute, and 
Management Action Program, all of 
which shaped her leadership style. 

Meghan McKinley, Sales Manager, who 
grew up in Redwood City, graduated 

from UC Berkeley with a degree in 
architecture before finding her footing 
in title work: “I started in title through 
family connections, as both of my parents 
worked in the industry,” she shares. “I 
have been fortunate to learn all aspects 
of the business over my 20+ years.”

Those deep local roots extend to the rest of 
the operation who, if not born and raised 
here, are long-time Bay Area locals. The 
original leadership team brought together 
by MaryAnn, includes Karen Anderson, 
Branch Operations, and Meghan. The 
escrow teams, the Business Development 
Executives — Carey Gorgolinski, Nicole 
Aissa, Andrea Simons, Patricia Pantazis, 
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Residential/Commercial Title and Escrow Services®

®

ANDREA SIMONS | CAREY GORGOLINSKI | PATRICIA PANTAZIS | NICOLE AISSA | ARTHUR NAVARRO

®

Jae Ro
Senior Mortgage Advisor

NMLS#1956762 
jro@changemtg.com
(408) 242-8309

• Close loans in as little as 10 days – 
guaranteed
• Competes head-to-head with cash 
buyers –  and wins
• Helps real estate agents expand their 
buyer pool and close more deals
• Local San Jose mortgage pro with 
speed, precision, and strategy
• Expert in bank statement loans, DSCR, 
and non-QM financing
• Specialized in self-employed, 1099 
earners, and non-traditional borrowers

could create something extraordinary 
together,” she elaborates.

Meghan and the Business Development 
team all agree that one of the biggest 
influences in their business would 
have to be MaryAnn’s leadership: “Her 
decision to start Lawyers Title and 
keep us together as a team has shaped 
everything,” Meghan acknowledges. For 
Meghan, success is measured by more 
than numbers. “I measure it by the feeling 
at the end of the day. Did we accomplish 
what we needed to move forward in our 
business?” she reflects. “There will always 
be those days with setbacks, but it’s how 
we rebound from them that matters.”

For MaryAnn, fulfilment comes from 
seeing her employees rise to challenges. 
“I am most proud of hiring and engaging 
with people that are interested in the 
challenge of building a brand from the 
ground up,” she beams.

Giving Back to the Bay Area
Lawyers Title Company Bay Area is 
deeply woven into the fabric of its 

local communities. The company 
supports organizations such as Shelter 
Network, HIP Housing, Relay for Life, 
Women’s Council of Realtors, multiple 
local Realtor associations, and Rotary 
chapters, along with local chambers of 
commerce and education foundations. 
“We have a huge community presence,” 
MaryAnn emphasizes. “Giving back has 
always been part of our DNA.”

The culture at Lawyers Title Company 
also encourages balance and personal 
growth. Employees are artists, 
competitive bodybuilders, cooking and 
yoga enthusiasts, nutrition coaches, and 
more. MaryAnn herself practices guided 
meditation and often leads the team 
in sessions. “It helps us gain clarity on 
our goals and the outcomes we want to 
achieve in our profession and private 
lives,” she points out.

For Meghan, recharging comes from 
time with family and friends. “We’d 
say we’re a family- oriented team,” she 
notes. “Spending time with family and 
friends is how we stay grounded.”

On The Horizon
Even in a changing market, there is no 
question that Lawyers Title Company 
is thriving. Technology and regulations 
continue to evolve, but the company’s 
core remains steady by focusing on its 
people. With plans to expand further 
into the South Bay and North of San 
Francisco, their future outlook is strong. 

“We’re having a very good year in very 
difficult times,” MaryAnn affirms. “It all 
goes back to the people. ‘People are the 
Heartbeat of Lawyers Title Company’.”

To connect with MaryAnn, Meghan, and 

the full team at Lawyers Title Company 

Bay Area, call 650-801-3530 or visit 

www.LawyersTitleBayArea.com
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STAY FOCUSED ON CLOSING DEALS

Let Me Handle the Details!

Stress-Free Transactions
Compliance & Deadline Tracking

Seamless Communication 

(408) 234-6722
tc@transactionsbyjenn.com

Connect Today! Jenn Darknell

Helping Clients & Agents Build Wealth 
Through Commercial Real Estate.

408.909.0998 | hanhan@compass.com
DRE # 01800203 
hanhancre.com

YOUR PARTNERYOUR PARTNER

Expertise in Retail, Office, and Industrial Sales & Leasing

Creative Deal Structuring & Market Insights

20+ Years in CRE

Full 25% Referral Fee to Licensed Agents

Trusted Resource for Residential Agents —  Call Us Anytime

Expertise in Retail, Office, and Industrial Sales & Leasing

Creative Deal Structuring & Market Insights

20+ Years in CRE

Full 25% Referral Fee to Licensed Agents

Trusted Resource for Residential Agents —  Call Us Anytime

SCAN TO UNLOCK 
CLIENT REVIEWS

in Bay Area Commercial Real Estatein Bay Area Commercial Real Estate

HANHAN  CO M M ERC IAL  HANHAN CO M M ERCIAL  



9151 Currency St.
Irving, TX 75063

Connect with Katie to open your next 
escrow and for more information.

Thankful for your trust and support.
As our way to say thank you, Orange Coast Title Company is 
pleased to offer a Military, Senior, First Responder & First-Time 
Homebuyer discount on our title insurance policy fees.

MOVING DAY

Realtors who partner with Clutch Moving Company
unlock client discounts:

$150 off moves under $2,000 | $250 off moves over $2,000

Scan the
QR code to
sign up today.

A SIMPLE REFERRAL. A SMOOTHER MOVE. A HAPPY CLIENT.
THAT’S CLUTCH.

(866) 963-6203 | ClutchMovingCompany.com | sales@clutchmovingcompany.com

made easy —
FOR YOU AND YOUR CLIENTS.

• Local moves
• Nationwide relocations
• Secure storage
• Professional packing
  and installation


