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vestinil - THE ULTIMATE 55+ RESORT LIVIN

Keeping you on track and
in the loop—from open to
close.
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/-

Title & Escrow
Partner
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CORNERSTONE

it BT e

Resort Club | Pickleball & Tennis | Fitness & Strength | Movement
Indoor Pool with Lap Lanes | An Amazing Place to Nosh & Sip
Nearby Walking & Hiking Trails | Onsite Lifestyle Director

Events & Excursions | And Most of All - Fun!

Let’s Get Started

.y SO
408-799-8708 & TI“I I og%

suzanne.bnrg-:ii?csﬁllecn.t:um Move-In Ready Homes Available from the $800s - $1IM+. Trilogy55SanJuanOaks.com San Juan Oaks

@bestintitle
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Cut Your Taxes & Boost Your Earnings!

Kerry Worden, President

Scan the QR Code
Let me show you
how to keep more
of what you earn
and win more big
listings.

4

Real Producers Tax Strategist | Direct/Text 510-999-0539
4695 Chabot Dr,, Suite 200 Pleasanton, CA 94588

Slink up

Talent Aeyvond Borders

Struggling to find reliable
talent — without the
high costs?

We help you hire pre-vetted remote

talent from LATA

Roles filled in under 2 WEEKS

(408) 471-5716
info@linkupbpo.com
linkupbpo.com

'UNICORN

STAGING + DESIGN —]

{7 ﬂ!*% @
CyMiL pen . EXPERT HOME
9 STAGING FOR

FASTER SALES.

CALL TODAY FOR
YOUR FREE
NO-OBLIGATION
CONSULTATION!

Medina- Ashby
PRESIDENT/DESIGHER
@, 408-429-0208
=1 UNICORNSTAGING@GMAILCOM
@ UNICORNSTAGINGDESIGNS COM
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

55+ ACTIVE ADULT
COMMUNITY

Catalyst Media Design -
Trilogy San Juan Oaks
(480) 471-8390

ADU BUILDER
APEX Homes
(518) 779-6006
apex-homes.com

BROKERAGE
BRG Realty Corp
Gregg Bunker
(408) 781-1725
brgrealtycorp.com

BUILDERS

Generation Builders USA
(650) 278-8674
Generationbuildersusa.com

JR Home Remodel
(650) 281-5232
jrhomeremodeling.com

Freemodel
Laura Klein
(650) 740-1228

Thomas James Homes
(650) 562-8097
tjh.com

CABINETS
KASSA

(408) 837-3899
kassacabinet.com

CLOSING GIFTS
Mid Mod Bird
(510) 982-1830
midmodbird.com

Our Favorite Things
Specialty Gifts Shop
(650) 796-7108
ourfavoritethingshop.com

COMMERCIAL REAL ESTATE
Compass Commercial

Real Estate

Hanhan Group

(510) 375-7575
hanhanre.com
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FINANCE MANAGEMENT
Real Retirement Strategies
(510) 999-0539
realretirementstrategies.com

FURNITURE

Ayla Home Collection
(669) 260-6065
aylahomecollection.com/

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

HOME WARRANTY
Choice Home Warranty
Marilyn Chapman

(805) 889-0148
choicehomewarranty.com

Fidelity National
Home Warranty
Renita Osborne
(408) 410-9751
Margaret Faherty
(415) 301-1055
homewarranty.com

INSURANCE AGENCY

Mark Landis Insurance Agency
Mark Landis

(650) 366-8274

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

MEDIA PRODUCTIONS
Evoke Media

(408) 337-2391
evokemediare.com

House Hub Media
(650) 943-8165
househub.media

Regal Production Media
Devin Regal
(669) 273-5400

MORTGAGE / LENDER
Change Home Mortgage
(833) CHM-0123
changemtg.com

CrossCountry Mortgage
Padi Goodspeed

(530) 870-5626
padigoodspeed.com

HJLC Partners Inc.

Helena Jones - Kim

(510) 385-7721
helenajoneskim@gmail.com
www.helenajoneskim.com

Loan Depot

Bobby Saadieh

(408) 568-5019
loandepot.com/loan-officers/
bsaadieh

Nu Level Equity
Gabriela Alvarez
(408) 691-1451
nulevelequity.com

US Bank

Eddie Garcia

(408) 398-2267
eddie.garcia@usbank.com

MOVING COMPANY

Nevarez Moving Company, LLC
(408) 859-1106
nevarezmovingco.com

PHOTOGRAPHY

Ohla Melokhina Photography
(916) 288-5839
ohlastudio.com

PROPERTY MANAGEMENT
Devoted Property Management
(408) 387-6810
yourdevotedpm.com

STAGING/DESIGN
Design by Mish
(408) 458-6966
mishdesigns.com

Storlie Design and Staging
(408) 476-4268
Storliedesigns.com

Unicorn Staging + Design, LLC
(408) 429-0208
Unicornstagingdesigns.com

TITLE COMPANY
Chicago Title

Kevin Barrett

VP Sales/Marketing
(408) 497-3444
chicagotitle.com

Cornerstone Title
Suzanne Borg
(408) 601-9708

Fidelity National Title
John Killen

County Manager
(408) 437-4313
Dominic Conetto
Sales Manager

(408) 771-4104

First American Title Company
Lucy Grezdo

(510) 340-1071
Igrezdo@firstam.com

Lawyers Title Company
(650) 801-3544
Lawyerstitlebayarea.com

Orange Coast Title Company
Katie Ellis

(831) 524-6633
www.octitle.com

TRANSACTION COORDINATOR
Transactions by Jenn

(408) 234-6722
tc@transactionsbyjenn.com

VIRTUAL ASSISTANT
Link Up BPO

(408) 471-5716
linkupbpo.com

WELLNESS/HEALING
BMS Wellness Ca
(408) 712-0932
Bmswellnessca.com

LET

STAY FOCUSED ON CLOSING DEALS

LA NE Fffardle the Detaity!

s MAKE YOUR TRANSACTIONS SMOOTHER

Stress-Free Transactions

Compliance & Deadline Tracking

Seamless Communication

(408) 234-6722
tc@transactionsbyjenn.com

EXCEEDING
EXPECTATIONS

Your Partner
in Luxury Home
Renovations

Devoted

Property Management

- l -

Expert Prop
Tailored for Your Clients

Work with seasoned REALTORS® who know the market.
Fast leasing, cost control, and meticulous oversight.
Generous payouts for every client you refer.

Clients returned to you GUARANTEED when they are ready to sell.

Start Referring Today and Earn! [=] [=]

408.387.6810 %%

Dy IV ]'r‘all Helping you to get the
ﬁ Z g highest price for your listings

Mish offers a service to REALTORS® that combines her
design services & quality staging to make your listings present
in the best way possible.

408.458.6966 | mishdesigns.com

Silicon Valley Real Producers - 7



PUBLISHER NOTE

What a summer. From coffee meetups that turned
into strategy sessions, to packed rooms at our
gatherings where introductions became real
friendships, the past few months have reminded me
why this community is so special. Silicon Valley may
be known for innovation and speed, but what I have
seen this summer is heart, generosity, and a deep
commitment to lifting one another up.

As we turn the page and welcome fall and winter, I
find myself energized by the rhythm of the seasons.
Autumn always feels like a reset. Calendars fill,
goals sharpen, and we get to celebrate the wins
that carried us through the year while laying the
groundwork for what comes next. Winter invites
reflection. It asks us to pause, to give thanks, and to
double down on the habits and partnerships that
make us better.

These last ten months as the new publisher of Silicon
Valley Real Producers have been an incredible
experience. I have had the privilege of hearing

your stories. I have watched agents, lenders, title
reps, stagers, photographers, and so many others
collaborate with humility and excellence. I have
seen new agents find mentors, seasoned pros share
hard-won wisdom, and preferred partners go the
extra mile to help someone close strong. Every issue
we produce is a reflection of that spirit. It takes many
hands, and I am grateful for each one.
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To our featured agents, thank you for trusting us
with your journeys. Your resilience and leadership
are the backbone of this magazine. To our preferred
partners, your support keeps this community
thriving. You show up, you serve, and you add value
in ways that often go unseen but never go unfelt.

To our writers and photographers, thank you for
capturing the details that reveal who people are, not
just what they have achieved.

Looking ahead, we are focused on deeper
storytelling, smarter resources, and events that spark
real connection. Expect helpful tools, thoughtful
spotlights, and more moments for you to meet face

to face with the people who can help you grow. My
promise is simple. We will keep the bar high, we

will listen closely, and we will continue to build a
magazine and community that reflects the best of
Silicon Valley real estate.

Thank you for an unforgettable summer and for the
trust you have given me over these ten months. Here
is to a bright fall, a meaningful winter, and to all we
will accomplish together.

With gratitude,

Sandra Magana
Publisher/Owner,
Silicon Valley Real Producers

We want to be..

A Fidelity National Home Warranty can:

- Help homes sell 15% faster than a home without
a warranty.

- Make the cost of repair or replacement of a covered
item OUR responsibility, not yours.

- Save you valuable time, long after the close of sale.
The homeowner calls US, not YOU!

Reinita Osborne
408-410-9751
reinita.osborne@fnf.com

415-301-1055
margaret.faherty@fnf.com

FIDELITY® M
NATIONAL CRES DISCLOSURE
HOME WARRANTY ADVANTAGE SOURCE

homewarranty.com By Fidelity National Home Warranty AFIDELITY NATIONAL FINANCIAL, INC. COMPANY
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Book a shoot at evokemediare com!

408337239 | hello@evokemediare com  Jericho and Clarissa | Owners

atyour ' -‘ ,f-
SEFRVICP»a1
W _q_ / P

CUSTOM

BIRDHOUSES

|

510-982-1830
@MIDMODBIRD « . MIDMODBIRD.COM

freemodel

You make
the sale

Fully managed renovations that help
clients sell for more.

“ (650)740-1228
Iklein@freemodel.com

~ Laura Klein
@ ’_ Director of Partnerships
- g
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Welcome To_:
Our Newest
Partners!

B

We take great pride in the businesses we partner with. Each
one comes highly recommended by top agents in the area,

so when you connect with our partners, you’re tapping into

a trusted network of exceptional referrals.

Orange Coast Title
www.octitle.com

AN

i) U ORANGE COAST TITLE COMPANY

___‘*:‘,_, af Nerthern California

((
b
Since 1974, Orange Coast Title has
been a trusted partner for real estate
professionals and homeowners alike,
providing exceptional title insurance
and escrow services across the nation.
With over 94 offices, 1,200 dedicated
team members, and licensing in 47
states, our “50-state solution” makes
us one of the top independent title

companies in the U.S. Whether it’s
residential resale, refinance, new
construction, commercial projects, or
even unique transactions like 1031
exchanges, Orange Coast Title delivers
expertise with a personal touch.
Through our innovative Title Advantage
platform, we also equip clients with
cutting-edge tools, resources, and
insights to grow their business and
navigate every stage of the real estate
journey. At Orange Coast Title, we're
more than a title company—we’re your
partner in turning transactions into
lasting success.

HAND YOUR CLIENT
THE KEYS TO
LIFE.BUILT.BETTER.

Meritage

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they
want on a timeline that works for them.

SACRAMENTO

Scan the code to view
available quick move-in homes

BAY AREA

Scan the code to view
available quick move-in homes

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage

Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 7
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 22t
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without

prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation

to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved

Meritage




PROFILE

Christienne

REIGNITED & RISING

What happens when an accomplished
agent returns to real estate with a fresh
perspective and renewed sense of
energy? In Christienne Hadley’s case, the
answer is simple: a reignited spark that’s
fanning her rising career.

Years ago, behind the front desk of the
Cornish and Carey real estate office sat
teenage Christienne—eagerly observing
her surroundings.

She recalled being immediately drawn to
the real estate realm. “One of the biggest
sparks for me was watching a family pick
up the keys to their brand new house,”
said Christienne. “The excitement and joy
were palpable, and I knew I wanted to be
a part of something like that.”

Initially, she began assisting agents with
open house tours. “I would thoroughly
examine each house and imagine what
families could live there—whether it
was grandparents, a younger couple, or
even new families,” she detailed.

After some time, Christienne earned her
real estate license while working for a

top-producing agent on the Peninsula.

“When the opportunity arose, I moved to
a new brokerage where my mother was

12 - October 2025

BY REBECCA WILSON

PHOTOGRAPHY BY: OLHA MELOKHINA PHOTOGRAPHY

already working,” Christienne explained.
“That was, until another spark hit me,”
she added, referring to meeting and
falling in love with her now husband. “I
met the guy, moved to New Zealand, got
married, and welcomed two amazing
daughters,” she said proudly.

Wanting her family to be her primary
focus, she made the obvious choice. “I
took some time off to raise my daughters.
When they were old enough, I was ready
to get back to work,” she admitted. “I
tried on a few hats—including paralegal
and office manager—before I realized
that my true passion was always real
estate,” she revealed. “I started back
slowly, working as the assistant to a top-
producing agent, then branched out to
start my own business.”

The Peninsula has become more

than a market for Christienne—it’s

the place where her career feels most
at home—servicing areas such as Menlo
Park, Portola Valley, Palo Alto, Redwood
City/Emerald Hills, and her hometown
of Woodside.

That same sense of belonging extends to
The Johnston Lampert Group at Coldwell
Banker Realty, where Christienne has
found a professional home that reflects
her values and vision.

Ranked among the Top 500 agents in the
nation, Christienne Hadley is proving
that her reignited passion isn’t just
sustaining her career—it’s fueling her
rapid rise in the industry.

As part of Coldwell Banker’s Global
Luxury platform—and with over twenty
years honing her craft—Christienne is
now widely regarded as a leader in the
luxury market. She’s also a member of
Coldwell Banker’s International Diamond
Society, an honor reserved for the top 8%
of agents within the brokerage, based on
performance metrics.

What truly sets her apart, though, is her
unwavering dedication and passion for
both the industry and her clients. When
asked what it took to reach such a presti-
gious standing, she reflected: “Dedication
and patience. Creativity and persever-
ance. Discretion and stamina.” These
words carry immense weight, defining
the very characteristics that shape her
success as a top-producing agent.

Staying sharp in a demanding market
requires discipline, and she has
incorporated consistent habits to help
her do just that.

“I' have a family with a lot of moving
parts, so making sure to set aside




time for myself and my career is
crucial,” said Christienne. “I always
start by spending the first 30 minutes
of every morning with reflection and
gratitude,” she added. “No electronics.
I drink some water and do stretching
and exercising.”

“In this business, every day can be

a moving target, so I jump right into
whatever task each day will require.

I also have a few daily and weekly
routines with my clients and colleagues
to stay on top of the market.”

14 - October 2025

Christienne always finds ways to

help her clients—even beyond the sale.
“I'm always available to them, even
after the closing of an escrow,” she
stated. “I help with the next steps—
whether it be offering guidance on a
design, build, remodel, or even helping
them find a great gardener. My clients
become my friends and family, which
means everything.”

Through both trials and triumphs,
Christienne has remained steadfast in

her calling for real estate. “I've learned a

Never give up and
never slow down. The
next best thing to ever
happen could be right

around the corner. Until
then, work hard and

always be yourself.”

hard lesson in loyalty—when other real
estate professionals have let me down. It
changes the way you trust people,” she
confessed. “That’s why I'm so grateful to
be part of the Johnston Lampert team.”

“I also had one transaction many years
ago that really had a terrible impact on
me,” she shared. “I even considered leav-
ing the industry altogether, but I made it
through and I'm so glad that I did.”

Those tough lessons have proven
invaluable for Christienne, only further
strengthening her success. “Every time

I close a tough transaction or soothe a
trepidatious client, 'm reminded of that
gratitude,” she said. “Mostly, I'm just
proud to be successful in this business
and to be part of such an amazing team.”

If Christienne could speak to the agent
she was five years ago, her advice
would be simple: “Never give up and
never slow down. The next best thing
to ever happen could be right around
the corner. Until then, work hard and
always be yourself.”

At the end of the day, she strives to be
‘the most fierce and loyal friend’ to each
of her clients. “I just want every person
I work with to know that they matter,”
she said strongly.

From the initial spark that drew her
to real estate to the reignited fire she
carries today, Christienne Hadley is
rising in both success and impact—
leaving a lasting legacy of dedication,
loyalty, and family-focused service.
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Trusted Moving Services in San Jose & The Bay Area

Moving | Storage | Disposal | Concierge Services
Packing | Unpacking | Home Cleaning

Orlando & Ada Nevarez
Owners/Founders

408) 859-1106
nevarezmovingco.com
info@nevarezmovingco.com

You know the real
estate market.
We know lending.

FROM FIRST-TIME BUYERS TO LUXURY INVESTORS
WE OFFER MORTGAGE SOLUTIONS TO FIT EVERY
CLIENT'S NEEDS.

CONTACT EDDIE )

adnd it ¥ o phsh e

{--/ﬁr,}’?;’.' s
EGG C. BUNKER ".'1}}

gregg@greggbunker com .
il DRE #01988314 N

REALTY CORP

RESIDENTIAL | COMMERCIAL

BUYING OR SELLING YOUR HOME?

Join over 500 agents nationwide at BRG Realty.
brgrealtycorp.com/join-our-team

$995 flat commission,
$12k annual cap,

Lead Gen & more!

1900 Camden Ave, San Jose CA 95124
0: 408.558.3636 * brgrealtycorp.com

BRG DRE#: 02075330

Coverage you deserve.
Rates you can afford.
All from a brand you can trust.

Home insurance options we offer:

* Owner-Occupied Homes « Landlord Coverage « Condos
* Homes Under Construction * Vacant Homes

Call 650-366-8274 today!

Mark Landis m

Your Local Agent | License # 0G95230
FARMERS

650 EI Camino Real Ste R, Redwood City, CA 94063
mlandis@farmersagent.com INSURANCE

Ad produced for insurance underwritten by Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange, Mid-Century Ins. Co.,
Farmers Ins. Co. of Washington (Bellevue, WA) or affiliates. In TX: Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange,
Mid-Century Ins. Co., Farmers Texas County Mutual Ins. Co., Mid-Century Ins. Co. of Texas or Texas Farmers Ins. Co. In NY: Farmers Ins.
Exchange, Truck Ins. Exchange, Mid-Century Ins. Co. or Farmers New Century Ins. Co. Home office, LA, CA. Life insurance issued by
Farmers New World Life Insurance Company (Bellevue, WA) and is not licensed and does not solicit or sell in the state of New York.
Each insurer has sole financial responsibility for its own insurance. List of all insurers and states where licensed at
farmers.com/companies/state;. Not all insurers are authorized in all states. Products, coverages, & discounts may vary & are not
available in all states. Exclusions & limits apply. See agent for details.
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HOME ORGANIZATION

—HOME——

METHOD CO

In today’s fast-paced

real estate market, first
impressions matter more
than ever. Home Method

Co., serving Sacramento and
Silicon Valley, specializes in transforming homes into polished,
market-ready spaces while providing clients with a seamless
moving and organizing experience.

From editing and decluttering
to full packing services, Home
Method Co. ensures that
every detail is handled with
care. Their occupied staging
service refreshes lived-in
spaces using the client’s own furnishings, helping each home
look its absolute best without sacrificing familiarity or comfort.

Relocation can be
overwhelming, but with
Home Method Co., it becomes
effortless. Their team
provides strategy sessions
and new home planning,
coordinates and directs movers, and completely unpacks

and organizes new homes. From art hanging to TV mounting
and even stocking the fridge and pantry, their concierge-style
service redefines what it means to move stress-free.
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Once the move is complete, Home Method Co. goes beyond
the basics. They provide comprehensive new home set-up,
ensuring every detail is thoughtfully executed. Donations
are coordinated, trash is hauled away, and each space is left
orderly, functional, and beautifully arranged.

With an expertise in high-end decluttering, organizing, and
staging, Home Method Co. elevates every listing and enhances
every move. Their luxury services are designed to impress
buyers, reduce stress for sellers, and give homeowners peace
of mind during one of life’s biggest transitions.

SMETHOD O

Connect with Home Method Co. today at 916-471-4323,
email info@homemethodco.com, or visit homemethodco.com
to discover how we can simplify your next move. Website
homemethodco.com/

Serving the Silicon Valley and Sacramento Areas
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Scan the QR code to schedule your
no-obligation mortgage analysis or
contact Bobby directly at 408-568-5019

© Fidelity National Title

OUT OF SIGHT
DOESN'T MEAN
OUT OF MIND.

Absentee-owned properties are prime
targets for impersonation fraud.

YOUR CLIENTS
COUNT ON YOU.
Be prepared to quickly
identify common
impersonation fraud

red flags.

Sedn for [nfo
-

FNTSANTACLARA.COM

DOMINIC CONETTO  JOHN KILLEN
Sales Manages County P"q!l"‘!,g'_él
4087714104 4084374313

DConato@dn com JFiBengdnt.com

PROTECT
YOUR
CLIENTS

& ADD VALUE TO
THEIR HOME
PURCHASE OR
LISTING WITH THE
BEST DEFENSE
AGAINST
BREAKDOWNS.

We cover homes big and small
including properties over 10,000 sq ft.

$100 off all multiyear plans
1 month free for every year purchased

We have buyer policies and seller policies

Call Me Today
805.889.0148
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Redefining
Real Estate

Lana Miles challenges the
status quo, proving that
expertise isn’t confined to
neighborhoods, and success
can span the globe.

Lana Miles is reshaping
real estate with fresh ideas
and innovative strategies.
“You can do the business in
any way you want to do the
business, there is no right
or wrong way,” she asserts.
Instead of limiting herself
to one neighborhood, Lana
lets her clients and the
market guide her approach.
While she currently focuses
on Silicon Valley, she’s
expanding into Miami and
New York, with aspirations
of going international. With
established connections in
Europe, those dreams are
already within reach.

Growing up in Ukraine, Lana
immigrated to the United
States at 20, just as the war
was breaking out in her
home country. Knowing

it would soon become too
dangerous to stay, she made
the difficult decision to leave.
Arriving alone with almost
nothing, Lana enrolled in
college and started working
right away. During an
internship in Silicon Valley,
the company’s CEO told her
she had a natural talent

for sales. Shortly after, she
earned her real estate license
at 24. In her first year, she
sold 19 homes, proving she
could thrive in the industry.
“I'sold 19 homes in a city that
T'had never been to before,”
she expands.

Real estate has proven to

be the perfect fit for Lana,
though the journey wasn’t
always easy. “Real estate

is very difficult for a lot of
people, but it’s even more
difficult when you’re starting
with no help, no money,

L
&
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from a different culture and
language,” she explains.
Alone in a new country and
building a life from scratch,
Lana pushed forward to
claim her place in an industry
she deeply loves. “I love

this industry because it is

not just transactional. 'm
participating in the life events
of my clients.” Since her start,
she has been a top producer
at her brokerage every year.

After establishing herself
in Silicon Valley as a top-
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producing, trusted agent,
Lana saw an opportunity
to expand into Miami. She
immersed herself in the
market, visiting often and
building connections with
local agents. Since her first
visit earlier this year, she
and her Miami partner have
already sold five homes.
Working with high-level
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clients has opened many
doors, and Lana is now
learning the New York
market to better serve
them. She sees tremendous
potential there and is eager
to be part of its growth.

Lana wants agents and
clients alike to know
they don’t need to limit

themselves to one market,
or even one country. Real
estate careers don’t have to
follow a single path; each
agent can build a model

that fits their vision. “Not
only can you create the
business that you want, you
can create the life that you
want. I want to have the best
possible business and the
best possible life,” Lana says.
Many of her clients are busy
professionals who don’t have
time to find a new agent in
every city where they invest,
and she strives to be their
go-to advisor wherever they
expand. Her goal is to be a
trusted partner in all of her
clients’ investments.

As her business has

grown, Lana has devoted
much of her time, energy,
and resources to helping
communities back home

in Ukraine. In 2022, she
returned during the height of
the war to bring her parents
to California, something

they resisted, wanting to
remain in their homeland.

“I literally grabbed my
parents. It was probably

the most difficult thing I've
ever done,” she recalls.
Despite skepticism from
others, Lana has continued
investing in Ukrainian real
estate. Between 2022 and
2023, she spent more time
volunteering than working,
helping families find housing
both in Ukraine and abroad.
“It was a lot of work but it
was very rewarding,” she
says. She also raised funds for
families trapped in war zones
and supported displaced
Ukrainians in the U.S. by
helping them secure jobs
and housing. “I love America
because I have something to
compare it to,” Lana asserts.

In her rare free time, Lana
enjoys traveling to off-the-
beaten-path destinations,
studying beautiful
architecture, and staying
active. “You can’t be a really
good business person unless
you’re taking care of your
body and your mind,” she
says. This year, she traveled
to Bali, an experience she
describes as amazing. She
loves immersing herself in
new cultures, connecting
with local people, and
exploring the real estate
market along the way.

Lana Miles’ incredible work
ethic stems from the courage
it took to move across

the world alone, without
knowing anyone, speaking
limited English, or having
much money. She has the
grit and determination to be
an excellent negotiator and
always goes to bat for her
clients. Lana is aiming

to change the way real estate
is done in this country, and
she is well on her way. To
her, success is waking up
every day excited for what
is to come, a goal she has
already achieved.

You can follow Lana Miles
on Social Media
@lana_miles_luxrealtor
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BY OHLA MELOKHINA
PHOTOGRAPHY BY:
OLHA MELOKHINA
PHOTOGRAPHY

Whether your brand leans business formal, smart casual, or
has a creative flair, choose outfits that speak to the clients you
want to attract. Clothing is a powerful part of your message,

so make selections that reflect both your industry and your
individuality. Stick with clean lines, solid colors, and well-fitting
pieces that help you feel confident and put-together on camera.

Think about the energy you want your photos to convey.
Are you aiming to highlight warmth and approachability, or
confidence and professionalism? Let your personality shine
through your facial expressions, body language, and even
small details like accessories or favorite items. Authenticity
builds connection.

Subtle nods to your brand can go a long way. Whether it’s
your signature color, a logo item, or a background that reflects
your business, find simple ways to tie your look back to

your professional identity. These elements help create visual
consistency across your marketing platforms.

You don’t have to be a model to take incredible photos. Olga
will guide you through every step, helping you feel at ease in
front of the camera. Her direction is clear, supportive, and
designed to capture you at your best, so you can focus on being
present and having fun.

A strong brand starts with a strong first impression. Whether
you're updating your website, building your social media
presence, or refreshing your professional materials, these
images will help you stand out in a meaningful way.

Book your session with Olga and experience the Olha
Melokhina Photography difference.
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Our Favorite Things

ECIALTY GIFTS ;e

BY JESSICA WELLAR
PHOTOGRAPHY BY: OLHA MELOKHINA PHOTOGRAPHY

Gifting Joy

“Sourcing quality items over the
cheapest is a choice meant to support
and encourage smaller brands to
continue producing fabulous items,”
Paloma Mansour begins. “Many
companies will try to give you the best
price, while we strive for the best value.”

As the owner of Our Favorite Things
Specialty Gifts, every day feels like
Christmas now for Paloma. Her quality-
focused philosophy is at the heart of her
specialized gift business, launched in
2023 after working at a similar wine-
focused venture for two years. While
that first foray taught her what not to
do, it also revealed something far more
important — she wanted to focus on gifts
that bring joy, rather than something
purchased as an afterthought.

Today, her company curates elegant,
custom gift packages that make every
recipient feel special — and makes life
a whole lot easier for busy Realtors who
want to leave a lasting impression.

A Joyful Mission

While her clients might imagine her
days are filled with browsing Pinterest
and Etsy for inspiration, the reality is far
less glamorous.

“More of my time is spent on the back-
end and logistics than it is on searching
for fun new inventory and greeting
cards,” she admits. But that behind-the-
scenes effort is exactly what allows her
to deliver a seamless gifting experience
while sourcing high-quality products.

Paloma estimates 80% of her gift orders
are customized to the client or occasion,
and always sourced from small
businesses. From cozy blankets, robes,
and artisan candles to gourmet treats
and travel essentials, Paloma ensures
every package feels intentional.

Her “Warm Welcome” gift package —
filled with cozy items like a blanket,
candle, and room spray — remains a
Realtor favorite, while the Pamper Kit is
also popular.

The holidays are unquestionably her
busiest season, and Realtors who want
the best selection need to plan ahead.

“My years of working in
customer service, in one
capacity or another, taught
me how a customer should
be treated. We want the
experience of working with
us to make your life easier,
not harder.”

“My advice would be to get orders in by
October to give us the opportunity to pro-
vide you with the widest variety of items
that can be included,” Paloma suggests.

There’s also a perk for early birds:
“As an incentive, we are offering Real
Producers 10% off their orders if they
are placed by October 1st.”

And when it comes to closing gifts, her
advice is similar: “If you know a closing
date, being prepared by notifying us
in advance, rather than a day or two
after closing, allows for gifts to arrive
closer to the occasion. Under normal
circumstances, our turnaround is
fairly quick but it never hurts to call
in advance to chat about options,
especially if you want something we
don’t normally carry.”

A Foundation of Service

Paloma’s end goal is to relieve what she
calls “the weight of not knowing what to
give and the time associated with great
gifts.” Delegating that task to her ensures
it’s done elegantly every time.

But her ability to anticipate needs

and deliver didn’t appear overnight.

A graduate of the Culinary Institute
program, Paloma headed into the
restaurant world for 15 years before
deciding she needed more time with her
husband and family.

“I still love cooking for family and
friends, and traveling to eat good
food,” she elaborates. “I love
getting to know a country
through cuisine.”

Initially, Paloma
thought she’d go back
to school for another
degree after leaving
the restaurant scene,
but a stint with
another gift company
shifted her path entirely.

“My years of working
in customer service, in one
capacity or another, taught me
how a customer should be treated. We

want the experience of working with
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BMS Wellness: Silicon Valley’s Elite Biohacking Hub

COLD PLUNGE - SAUNA - RED LIGHT THERAPY - HYPERBARIC CHAMBER - PEPTIDE PROTOCOLS - GLP’s - EMSCULPT NEO

us to make your life easier, not harder,”
she affirms.

Her “secret sauce” boils down to three
things: the vendors she works with, the
attention to every detail, and the level
of service her clients can count on. She’s
proudest when a new client notices that
special effort.

foo

“From the curation to the fabulously
large bow, we want to make sure every
detail is attended to, and it’s massively re-
warding when others notice,” she smiles.

Located in the heart of Santa Clara,
BMS Wellness is the premier
destination for high-performance
recovery and longevity.

Beyond The Business

Born and raised in Northern California,
Paloma earned her bachelor’s degree
in hospitality and political science at

San Jose State before realizing law
wasn’t her calling. “Now I get to work
with people on their best days, not their
worst!!” she points out.

She and her husband, T.C., have been
together for a decade and married
for three years. Their family
includes two adopted cats —
affectionately called their
“teenage twins” — and
a puppy. The happy
couple share a love

of travel, food, and
time outdoors.

To recharge, you’ll
find Paloma in the
mountains with

a good book, at the
pool, or home with her
pets. Boundaries help her
keep work from consuming
every waking moment — something
she admits is key to avoiding burnout.

Looking ahead, Paloma’s excited about
traveling to Mallorca soon for a friend’s
wedding — another chance to combine
her love for celebration, travel, and
connection. And she’s already gearing up
for what she hopes will be Our Favorite
Things’ busiest holiday season yet.

For Paloma though, future success is
about much more than revenue: “I
measure our success on the reputation
of our services,” she emphasizes.
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“When we are requested for an office
presentation, or to have a table at an
event, we know that we’ve earned the
spot by being great at what we do!”.

And while her focus remains on
delighting clients, she never loses sight
of the bigger picture.

“We all benefit when we work together
and build each other up, in all arenas,”
she thoughtfully concludes. “It’s easy
to be selfish, but there is no joy in not
assisting those around us.”

OUR
FAVORITE
THINGS

CONTACT
uUs!

To connect with Paloma
Mansour and Our Favorite
Things Specialty Gifts, visit
www.OurFavoriteThingsShop.
com or call 650-796-7108 today.

Be sure to mention SVRP2025
to receive your exclusive Real
Producer discount!

Our science-backed services help you recover like an athlete and optimize like a biohacker.

Designed for tech leaders, athletes, and wellness enthusiasts alike, BMS blends cutting-edge

care with a personalized touch.
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THINGS

We've got your back! Say goodbye to the stress of
finding the perfect client gift - no matter the
occasion. Our thoughtfully curated packages,
sourced from small businesses and wrapped up
with every detail in mind, make gifting effortless.
Just tell us the basics, and we'll handle the rest—
saving you time while leaving a

lasting impression!

www.ourfavoritethingsshop.com
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PARTNER SPOTLIGHT

In business, time is
money—and for real estate
professionals, the ability to
scale often comes down to
one thing: reliable support.
Transaction coordinators,
cold callers, marketing
assistants, video editors,
and admin help are
essential, but finding the
right people locally can be
time-consuming, costly, and
sometimes impossible.

That’s where Link Up BPO
comes in. Founded by
Roberto Saldana and his
wife, Anahi, the company
connects U.S. and Canadian
businesses with top-tier
talent in the Philippines,
Latin America, Mexico,

and beyond. From virtual
assistants and sales support
to specialized creative
professionals, Link Up BPO
gives business owners the
leverage they need to grow.

“The world is digital now,
and everyone is looking for
great employees to help their
business scale,” Roberto says.
“We’re not a marketplace

for talent—we’re a tailored
staffing agency. We take the
specific needs of our clients
and go find the right people
to match, no matter where
they live.”

According to Roberto,
different regions tend to
bring different strengths.
Brazil produces top
developers, Argentina

excels in design, Central
America in admin and
project management, and the
Philippines is a hub for video
editors. “We don’t just hire
based on résumés either,”
Roberto explains. “We look

at how people communicate,
how eager they are to learn,
and whether they’re reliable.”

Unlike generalized hiring
platforms, Link Up BPO

builds curated teams

and serves as the direct
employer for the talent
they recruit. The company
handles HR, onboarding,
contracts, payroll, and
benefits, including health

insurance, PTO, and holidays.

“Our clients pay a single
invoice, and we make sure
their virtual assistants are
supported, protected, and set

up for success,” Roberto says.

For REALTORS®, that
support is a game-

changer. From transaction
coordination and cold
calling to marketing, social
media management, and
video editing, Link Up

BPO provides reliable
professionals who

allow agents to focus on
relationships and closings.
Roberto knows the industry
well—his first sales role was

selling real estate media
packages in the Bay Area,
giving him a front-row seat
to the needs of agents.

In just three years, Link Up
BPO has grown to more than
130 virtual assistants and
continues to expand. The
company operates training
centers in the Philippines
and is opening new offices
in Nicaragua, providing
opportunities to students
and recent graduates while
maintaining high standards
for client service.

Behind that growth is

a dedicated core team

based in Nicaragua—]Jose,
Keyla, Sasha, and Marcela,
Roberto’s executive assistant.
“They’ve been with me
through the ups and downs,
and I couldn’t have built this
without them,” he says.

“Our mindset is always client
first,” Roberto continues.
“But we also make sure to
take care of our team. When
people feel respected and
valued, they deliver their
best work.”

That philosophy is rooted in
Roberto’s own story. Born and
raised in Nicaragua, he grew
up in a family with plenty of
love but limited resources.
As a kid, he and his cousins
would pretend to run a
business, imagining offices
and teams of their own. After
college and a series of jobs

in the U.S., he landed his first
remote sales role. With no
experience but relentless
determination, he proved
himself—and soon found a
niche connecting overseas
workers with U.S. companies.

In 2022, Roberto and Anahi

officially launched Link
Up BPO. A month later, his
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“It’s about helping others grow and making
sure that anyone who knows me takes
something positive away—adyvice, support,
even just a conversation. One word, one
smile can change someone’s day.”

father passed away. “That
gave me even more drive,”
Roberto says. “I wanted

to build something for my
future and my family’s
future, and I knew this was
something I could build from
anywhere if I focused on
serving clients and treating
people well.”

Since then, Link Up BPO
has grown into more

than a company—it’s
become a movement.
Roberto has helped entire
communities find work,
including members of a
church congregation in
the Philippines who now
thrive as video editors and
virtual assistants. Clients
have embraced that culture,
often sending gifts and
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encouragement to their
overseas teams.

“Many companies perceive
offshore workers differently,
but there’s no need,”
Roberto says. “Whether
someone is in Nicaragua,

the Philippines, or the U.S.,
we’re all the same. There are
amazing talent and amazing
people everywhere.”

For Roberto, success is
simple. “It’s not about
money,” he says. “It’s about
helping others grow and
making sure that anyone
who knows me takes
something positive away—
advice, support, even just
a conversation. One word,
one smile can change
someone’s day.”

That belief has become

the foundation of Link Up
BPO’s motto: Talent Beyond
Borders. By bridging the gap
between business owners

in the Bay Area and skilled
professionals worldwide,

To learn more about how
Link Up BPO can help
your business grow, visit
https://linkupbpo.com.

Roberto and his team are
helping top producers
scale smarter while giving
talented people across the
globe opportunities they
never thought possible.
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Making Dreams Come True

BY ELLEN BUCHANAN ¢ PHOTOGRAPHY BY: OLHA MELOKHINA PHOTOGRAPHY

Rising Star Rachel Sudano takes
those words to heart. “In real
estate, we’re dealing with all
different types of people,” she
says, “and sometimes the simplest
things can help bring you back
and center yourself.”

Rachel has experienced a
meteoric rise since joining the
Johnston Lampert Group at
Coldwell Banker Realty just under
two years ago. Her sales volume
has jumped more than 76 percent
year over year—and 2025 is far
from over.

A native of San Gregorio,
California, Rachel earned a degree
in psychology and parks and
recreation with a concentration
in event planning from Cuesta
College in San Luis Obispo.

“I've been doing fundraisers and
events with my grandma and
mom at the local church in La
Honda ever since I can remember.
Once I learned event planning was
actually a major, I thought, ‘Well,

now it’s clear what I'm going to
do,” Rachel says with a laugh.

Rachel’s first career was working
for a corporate trade show
company, where she traveled the
U.S. attending large-scale events
like the New York Auto Show and
Comic Con. She also ran a part-
time event business until COVID
halted in-person gatherings.

Looking to supplement her
income, Rachel joined longtime
family friend Bob Johnston’s
real estate business as a backend
coordinator. Over the year, she
realized real estate shared the
same appeal as event planning.

“Iloved event planning because
I was helping people during
stressful times that involved
large amounts of money, lots of
family drama, and pressures. I
started to love working with the
team’s clients, helping people
move into homes—some of the
biggest transactions of their
lives,” Rachel explains.

After a year as the team’s
backend coordinator, Rachel
studied for her real estate license,
passed on the first try, and joined
the team as a REALTOR® at the
end of 2023.

Rachel

In her just over a year and a half
in real estate, Rachel has enjoyed
significant success. In 2024, she
closed over $9.1 million in sales
volume across six transactions,
and in just the first three quarters
of 2025, she has closed over $16
million. She credits her early
success to her mentors and team
leads Bob Johnston and Francesca
Lampert.

“I've been so lucky to be on this
team and learn from people who
have been in the industry for so
long,” she says. “I never got my
‘freshman year’ of real estate; I
just jumped right in.”

Rachel joined the Johnston
Lampert Group as it was building
momentum. Since then, the

team has earned numerous
accolades, including Coldwell
Banker’s International Diamond
Society and the International
Society of Excellence Award, the
#1 Top Medium Team for San
Francisco/Peninsula in 2024, and
recognition in 2025 by RealTrends
as among the top 1.5 percent of
agents nationwide.

Rachel attributes her early
success to a commitment to
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helping clients achieve their goals.
However, about six months in,
she felt the work was becoming
too sales-focused and reevaluated
her approach.

“I asked myself what it was that
Iloved about all the jobs that
I’'ve done before, and it brought
me back to the understanding
that I am not selling anything;
I'm trying to help people get
what they want and what they
need for their families and
their investments. So my whole

approach is, what can I do for
you? And how can I help you
get there?”

One way Rachel and the team
help clients achieve their goals is
through their private, in-house
construction company, Cal West
Builders, available exclusively

to the team’s real estate clients.
The company can purchase and
renovate homes or handle partial
and full remodels, and having
worked on the construction side
before becoming an agent, Rachel

is uniquely positioned to guide
clients through the process.

Rachel and her husband share
their home and hearth with
their Queensland Heeler/Lab
mix, who grew up on Rachel’s
family property in San Gregorio.
“She now has a very posh life
compared to her guarding-dog
days,” Rachel chuckles.

The couple makes time for travel
when they can, aiming for a
tropical getaway each winter
and summer visits to family.
They enjoy hiking with their dog
and playing basketball at their
community center. Inspired by her
personal trainer mother, Rachel
works out to stay fit and indulges
her creative side, crafting custom
key chains, shirts, and gifts for
closings and celebrations.

Rachel and her husband are
preparing to update their own
home, using Rachel’s skills and
her team’s resources to enhance
its value. Their ultimate goal is to
move further down the Peninsula,
find a property with more land
for their dog, and create space for
a future family.

Professionally, Rachel is excited
to manage two major client
remodels in Menlo Park and
Portola Valley and continues to
build her knowledge from some
of the greatest in the industry,
applying it to every client, new
and returning alike.

For Rachel, the most rewarding
part of her work is helping clients
achieve goals they once thought
out of reach.

“The best part is seeing the smiles
and joy when people move in,” she
says. “That’s what it’s all about—
making dreams come true.”

You can connect with Rachel on
social media @rachyrose95
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LAMPERT GROUP

BOB JOHNSTON AND FRANCESCA LAMPERT TURN
EXPERTISE AND FRIENDSHIP INTO REAL ESTATE SUCCESS.

Francesca Lampert grew up
in the Bay Area as an only
child with two supportive
parents. She loved horseback
riding and dreamed of a
career in children’s book
publishing, working toward
an English degree at UC
Berkeley to make that goal

a reality. After entering the
publishing world, however,
she found the corporate
atmosphere stifling and too
cutthroat for her personality.
Though the Bay Area offered
opportunities in tech, that
path didn’t appeal to her
either. With a father who was
a builder by trade, Francesca
grew curious about exploring
another field. She decided

to try real estate, “falling
into” the industry as an
assistant. “I just completely
caught the bug and I loved it
more than I ever expected,”
Francesca says of her entry
into real estate.

About a year into her career,
Francesca worked with a
client looking to purchase
alarge plot of land. The
go-to expert for transactions
like this was her colleague,
Bob Johnston, who had
extensive experience in land
development and assisted
with the sale. As they worked
together, a friendship grew
alongside their professional
relationship, and today the
two are inseparable. “We’re
best friends!” Francesca
gushes. They see each other
every day and remain in
constant contact. In 2024
alone, they reached $91
million in sold and pending
transactions, with 41
properties and 16 remodels.
“We have a really great
team working behind us.

We have a great village,”
Francesca says. Bob echoes
the sentiment: “We have an
exceptional team.”
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Bob Johnston also grew up in
the Bay Area. “The Bay Area
has been my home for a long
long time,” he says. From a
young age, Bob was a natural
entrepreneur, delivering
papers, mowing lawns, and
taking business courses at
ajunior college. At just 19,

he started his first official
company with his father,
Johnston Mill Work, selling
high-end building products.
After running the business
for 16 years, mostly on his
own following his father’s
retirement, Bob felt the pull
to explore the real estate side
of the industry. “I really took
to the designing of homes

as well as developing and
building. I love the design
process. When it comes to
real estate, building, and
development, even land
development, I've done a

lot of different things,” Bob
explains. His first year in real

estate was highly successful,
and he soon decided to sell
his business to focus solely
on real estate.

Bob’s extensive knowledge of
the building process, paired
with his understanding of
every detail of construction,
combined with Francesca’s
hands-on background from
her father’s career and her
eagerness to learn under

a mentor, makes them a
powerhouse duo. Francesca
notes that Bob often knows
even more than the building
inspectors, giving them a
significant advantage that
their clients benefit from.

Bob, Francesca, and their
team are known for handling
the area’s most complex

and challenging cases.
“There’s not a tricky real
estate situation that I haven’t
handled,” Bob says. One
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notable case involved an
elderly couple who had lost
everything in a fire, escaping
their home with only their cat
and a few belongings. Their
sole remaining asset was a
rental property in Redwood
City, but the tenant refused

to leave. After trying to sell
the property with no success,
Bob and Francesca decided to
purchase it themselves. They
paid the renter a generous
amount to relocate and even
assisted with her move.

In just three months, they
remodeled the property for a
handsome profit and with all
parties happy.

This example highlights both
their business acumen and
the heart they bring to every
transaction. They are always
on the lookout for lucrative
opportunities for their
clients, with a clear plan to
turn each vision into reality.
“We don’t want you to be just
a homeowner, we also want
you to be a savvy real estate
investor,” Bob explains.
They truly offer a one-stop
shop for their clients. “Hand
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us the keys and we’ll take
care of the rest!” Francesca
adds. Their success stems
from diligence, patience,
and expert handling of
every transaction. “It’s the
execution, the presentation,
and the way we market.

We take care of people,”
Bob says. As a result, they
often field calls from new
clients. “Referrals are the
backbone of our business,”
Francesca explains. Their
hard work has not gone
unnoticed: Francesca was
named to Coldwell Banker’s
2019 30 Under 30 and the
National Association of
Realtors’ 2020 30 Under 30,
while the Johnston Lampert
Group earned recognition
as Coldwell Banker’s 2024
SF-Peninsula Top Medium
Team. The following excerpt
from a recent testimonial
perfectly illustrates the level
of service they provide:
“Choosing Francesca and
Bob was one of the best
decisions Mitch and I have
ever made--second only to
marrying each other. That’s
how much they mean to us.

That’s how extraordinary
they are.

From the very first meeting,
they didn’t just ask about
the house--they asked about
us. Our life here. Our family.
Our memories. They wanted
to understand what this
home meant before ever
talking about how to sell

it. That told us everything
about who they are: real
people who care deeply, and
professionals who do things
with purpose and heart.

And then they got to
work--and wow, did they
work. Fran and Bob are a
dynamic, powerhouse team
with unstoppable energy,
unmatched experience, and
absolute commitment to
their clients. The market in
our neighborhood was quiet.
Other homes were sitting.
But with their strategy,
staging, marketing, and
vision-it felt like they lit a
spark. We launched, had an
open house and broker tour,
and within 48 hours, our
home was sold. We are 100%
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AND THE WAY WE MARKET. WE TAKE
CARE OF PEOPLE.”
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confident: no other team
could have pulled that off.”

While Francesca and Bob
are deeply committed to
their business, they both
have interests outside of real
estate. Bob lives on a family
compound with his two
children and two grandsons.
“They are a big highlight

in my life,” he says of his
family and partner, Rhonda.
In addition, Bob serves as

President and CEO of Premier
Art Acquisitions, Inc. PREMR
is a digital asset security
token that offers fractional
ownership while highlighting
the cultural significance,
lasting value, and importance
of Premier Art Acquisitions’
fine art collection.

Francesca is very close to her
family and has a large circle
of close friends. She enjoys
traveling and attending

events with them, including
numerous weddings over
the past few years. She

was even ordained and
performed a wedding for a
friend this year. Francesca
is also passionate about
providing affordable housing
and has put her beliefs

into action, owning seven
rental units in Oakland

that she rents exclusively
to Section 8 low-income
families. “I really believe in

Oakland and the people and
community there,” she says.
She is a strong advocate for
accessible, safe housing in
the area. In line with this
vision, Bob also founded
the Community Builders
Foundation, a non-profit
dedicated to helping seniors
facing housing issues.

For Bob and Francesca,
success isn’t just measured
in sales, but in the lasting

relationships and impact they
create along the way. With
their unmatched knowledge,
dedication to clients, and
genuine care for their
community, the Johnston
Lampert Group continues

to set the standard for real
estate in the Bay Area.

You can follow The
Johnston Lampert
Group on Social Media
@johnstonlampert
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Refer Vanessa & Give Your Clients Peace Of Mind

As an agent experienced in Real Estate ' sﬂ

transactions, | can help you & your clients with: E
Vanessa Sisemore « Evidence of Insurance forms on short notice & timely ok T Ryt st
Sisemore Insurance Agency « Fast, dependable service

* Broad & tailored coverage options ﬁ

925-899-7926 « Competitive rates & a variety of discounts . ' -
Vanessa@sisemoreagency.com * Extensive experience & creative policy options FA R M E R s
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