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SUPER

Home Warranty. Reinvented.

- We perform thorough, detailed home inspections, with the
following additional services offered:

- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

- Detailed, comprehensive, narrative style inspection reports
provided the SAME DAY!

soriimes )
= Bringing Listings to Life PR
One Room At ATime 5 waeracs

7:-\1 - Customer service is our top priority - we
i go above and beyond in every inspection

IK q’l.r

pluse

MorrisOn

Property Inspections

Leslie Grillon
936-499-6088
hellosuper.com

leslie@hellosuper.com

.« America’s premier
property inspection
company

Contact us Today!
(928) 322-6960

Call/text for easy scheduling! 619-672-7951

linkedpreview.com A




Exterior Home Cleaning Services | Commercial & Residential | Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions

T TE e

Marcos Delgado
619.535.8947
SCAN ME www.sbsolarcleaning.com

Fernando Nielson
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
apx1031

Jake Schiro
(800) 436-1031
apx1031.com

ASSOCIATION OF REALTORS®
Pacific Southwest

Association of Realtors

(619) 421-7811

www.PSAR.org

BUSINESS/

LEADERSHIP COACH
Infuse System Business &
Development Coaching
Maryam Habashi

(702) 338-6011
infusesystem.com

CLEANING SERVICES
RC Cleaning Services
Fernando Nielson
(619) 885-8857

EDUCATION
Women'’s Council of
Realtors San Diego
(858) 735-8026
wcrsandiego.com

ESCROW SERVICES
Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-90M
newventureescrow.com/contact/
chula-vista-branch/

Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com
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FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan

(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HOME INSPECTION

Morrison Plus Home Inspections

Danielle Wolter
(619) 672-7951
morrisoninspects.com/sdeast

HOME STAGING

Yellow Rose Home Staging
Bess Ouahidi

(858) 775-7465
www.yellowrosehome
staging.com

HOME STAGING DESIGN
Color Home Staging + Design
(619) 859-1935

HOME WARRANTY
Choice Home Warranty,
San Diego

Julia Altamirano

(888) 275-2980
chwpro.com

Home Warranty of America
Anthony Castaneda

(888) 492-7359
hwahomewarranty.com

Super Home Warranty
Leslie Grillon

(936) 499-6088
www.hellosuper.com

INSURANCE SERVICES
Alistate

Steven Hovland

(619) 425-9400

INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

MORTGAGE

Barrett Financial Group, LLC
(619) 993-9623
cristencarverlender4U.com

MORTGAGE PROFESSIONAL
New American Funding
Martha Gomez

(760) 594-4727

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunkshauling
junk.com

NATURAL HAZARD
DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PHOTOGRAPHY
Lauren Finch Photography
(858) 265-8564

PHOTOGRAPHY &
VIDEOGRAPHY/REAL ESTATE
Linked Preview

Brandon Pease

(928) 322-6960

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Sign Setters

David Jaskulke

(951) 216-4451
www.signsetters.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
GoldenWestManagement.com

REAL ESTATE ATTORNEY
Ginder Law Group
(760) 294-7736

SoCal Realty Law
Shanna Welsh-Levin
(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Sarah Haliburton

(619) 751-7934
renovatesandiego.com

REAL ESTATE TRANSACTION
COORDINATOR

Transaction Processing
Services, Inc

Angela Ackerman

(602) 573-8756

mytpsinc.com

Transactions Realty

of San Diego

Veronique Miramontes
(619) 246-7493
www.transactionsrealty.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

SOLAR PANEL CLEANING
& MAINTENANCE

South Bay Solar Cleaning
Marcos Delgado

(619) 535-8947
www.sbsolarcleaning.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

TITLE INSURANCE
First American Title
www.firstamericantitle.com

Ticor Title

Tony Santiago
(619) 410-7917
www.ticorsd.com

TURF CARE

SoCal Turf Cleaning
Marcos Delgado

(619) 535-8947
www.socalturfcleaning.com

VIDEOGRAPHY/
PHOTOGRAPHY
Golden Lens Media
Calder Pearce

(619) 861-6202
goldenlensmedia.com

Women's Cnun

TORS

"':an Diego County

"Day at the Races

August 7 at
Del Mar Racetrack

THEC .»-\R\-:"ER TE/

Saln U

Your trusted
partner and
advocate when
obtaining the best
mortgage loan

for your needs.

Whether you're buying

or selling, refinancing, or
building a home, you need
a specialist who has your
best interest in mind.
Cristen Carver is excited
to offer her extensive
experience and knowledge
to explore your financing.

Cristen Carver

Lender4U - Cristen Carver NMLS #256000
Barrett Financial Group, LLC | Corp NMLS #181106
© 9320 Fuerte Dr Suite 100, La Mesa, CA 91941

® (619) 993-9623 | Fax (800) 385-3630

© ccarver@barrettfinancial.com

S5TUDI1O

lntcrm- —

Design Services

» Residentials

« Short-Term Rentals

= Airbnbs / Vacation Rentals
« Home Staging

« Lobbies / Offices

& ‘ 510.316.9856

B ¢ 559.300.4984 (@
‘kl design@mudstudiosd.com
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Meet

The
Team

Cathy Ginder David Cornwell Annie Petersen
Publisher/Owner Writer Writer

LA™
" d 1 .
Joseph Cottle Eric Ginder, Esq. Amanda Renzi Maryam Habashi
Writer Legal Pointers Social Media Manager Business Development Coach

Calder Pearce Brandon Pease Lauren Finch
Photographer Photographer Photographer
Golden Lens Media Linked Preview LLC

but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

PROPERTY INSURANCE FOR ALL
KINDS OF UNIQUE PROPERTIES

Great prices for homes & condos

Quick quotes, excellent service
Steve Hovland, CLU (agency owner) A I I t t
Hovland Insurance and Financial Services Ins. S a e

619-205-1585
stevenhovland@allstate.com

E:sog'rln vchr () bamboa @E‘G[S
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MARTHA C. GOMEZ

Where Your Dream Home
Meets Trusted Expertise

With an unwavering commitment to clarity and honesty,
Martha empowers her clients to make informed decisions
while ensuring a smooth and stress-free experience.
Through her work, Martha doesn't just facilitate loans- she
builds dreams, creates opportunities, and fosters brighter
futures for families across borders.

Martha C. Gomez neWQ mel'iOGn

Sr. Loan Consultant FUNDING
NMLS # 253249

C 760-594-4727 Martha.Gomez@nafinc.com | naf.com/MarthaGomez

7t bt 7676 Hazard Center Drive Suite 400
loansbymarthacgomez@gmail.com San Diego CA 921 08

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT

Uerunlque
Miramontes

Véronique (Vee) Miramontes
Realtor e Independent Transaction Coordinator

YOUR TRUSTED LOCAL - [
INVESTOR PARTNER

Transactions Realty of San Diego
Tel: 619-777-TRSD (8773)
Vee@TransactionsRealty.com
www.TransactionsRealty.com

M-F: 9:00-5:00

DRE # 01235618

(619) 603-0915

@RENOVATESANDIEGOLLC
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PUBLISHER’S NOTE

Summer
Reflections

10 - August 2025

Greetings!

As August arrives, we find
ourselves in the golden
stretch of summer—a time
to savor long days, warm
evenings, and cherished
moments with family and
friends. It’s also a gentle
reminder that the season

is beginning to wind down.
Vacations are wrapping up,
kids are preparing for a
return to school, and there’s
a subtle shift in the air as
we begin to anticipate the
rhythm of fall.

This month holds a special
kind of energy—part
reflection, part preparation.
It’s a great time to tie up
summer projects, enjoy

the last of the sun-soaked
days, and start thinking
ahead to the opportunities
that a new season brings.
Whether you’re planning a
fresh start, looking to make
a move, or simply soaking

in the moment, August is

the perfect time to pause,
appreciate, and get ready
for what’s next. Our August
features are great examples
of starting fresh, our cover
agent, Roxanne Govari made
a huge move from Iran to
America, and has reinvented
herself many times, all with
great success. Our preferred
partner, Fernando Nielson
of RC Cleaning also took a
chance on a new country and
a new profession. Our Rising
Star, Angelo Peraza made
the leap from college student
to full time Real Estate

agent. These are some great
summer reading stories,
plus, an informative article
on the BRBC from our legal
partner, Eric Ginder, and of
course, photo features from
PSAR’s Realtor Games and
Women’s Council of Realtors
Allstar Agent event.

Here’s to a meaningful end
of summer and an inspired
beginning to fall.

Cheers!
Cathy Ginder-Publisher

cathy.ginder@n2co.com
858-735-8026

OUR SERVICES:

* Home Staging

* Expert AirBnB Services
* Furnish Your Rental

* Interior Design

* Remodel and Renovate

YELLOW
ROSE

HOME STAGING

Ye”OW Rose CONTACT US! 858-775-7465 B
info@yellowrosehomestaging.com %ﬂ g

HOME STAGING

Your Neighborhood Property Managers
Rent It Like You Mean It

OUR REALTOR
PARTNER PLEDGE
We Don’t Do Sales...

So You Will NEVER
“Lose” A Client.

’

Goldenwest A
Management Inc. e E

First American Title"™

transaction a sum

When it comes to smooth, and stress-free transactions, First American delivers.
We're here to make your summer a breeze with exceptional service and industry-

leading products designed to support your success. Get started today!

TeamnEastCounty.com

- HABLO ESPANOL
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INFUSE INSIGHTS

From Burnout

Maryam Haba

Certified Beha
o Profilifig Coac

Breakthrough:

REALIGN, REFOCUS, REIGNITE

BY MARYAM HABASHI- TRANSFORMATIONAL BUSINESS COACH

Burnout doesn’t always show up as collapsing at your desk.
More often, it hides behind:
* Missed goals or declining productivity
* A sense of going through the motions
Disengagement, fatigue, or low motivation
Quiet frustration despite working harder than ever

If you or your team are pushing hard but progress feels stuck,
it’s time to realign.

As Metro South San Diego Real Producers’ (MSSRP) Business
Development Coach, I've helped countless professionals in
sales and leadership:

* Reignite their purpose

* Implement simple, effective systems

* Create results that are measurable and repeatable

This is not a surface-level pep talk. It’s a strategic, confidential
session that helps uncover blind spots, identify burnout
triggers, and reset your focus.

Here’s what others have experienced after just one free
strategy call:

* Clear direction on next steps for business growth
 Practical systems for time and team management

INFUSE system
Coaches Top Producers,
Team Leaders & Executives

TRANSFORMATIONAL BUSINESS DEVELOPMENT COACH

Transform your results! Our proven

SYSTEM mentors you to 4X weekly

sales and recruiting appointments, while
boosting closing ratios from 30% to 50%.

Achieve massive sales growth without

sacrificing work-Llife balance.

EXPERIENCE NEXT LEVEL GROWTH - Scan to Book a Call!
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* Increased closing ratios and better client engagement
* Renewed energy, drive, and personal clarity

And the best part? You don’t need to do more—you need to do
what works.

Your Next Step

If you're ready to:

* Stop spinning your wheels

* Reclaim control of your time

* Lead yourself and your team
with confidence

SCHEDULE TODAY

Iinvite you to schedule your free
strategy call with me.

This is exclusively for MSSRP
agents and affiliates who are serious
about leveling up—without burning out.

Let’s talk. Let’s recalibrate. Let’s grow—together.

Schedule your complimentary session now
Maryam Habashi, M.Ed.Founder- INFUSE system

infusesystem.com

Do You Plan to Execute a 1031 Exchange

American Property Exchange (APX 1031) is a
leading provider of tax-deferred 1031 exchange
services. Take advantage of a 1031 exchange on

the sale of your investment property to defer
capital gains and preserve wealth.

A P X pURE!

American Property Exchange Services, LLC1031 Exchange Services




Fernando Nielson learned how to hustle
as a child on the streets of Guadalajara,
Mexico. He saw his mother work two

or three jobs to make ends meet, and

he learned from her example. Much

of it was simple survival, though—
Guadalajara was a violent city, and he

learned how to hustle his way through
dangerous streets, making him into an
adult long before any person should
have to be.

“I didn’t have a father to guide me,

and my mom was always working—
cleaning houses, waiting tables at night,”
Fernando says. “So, I spent a lot of time
on the streets, around gang violence. It
wasn’t what any kid should see, but it
made me grow up fast.”

At 15, Fernando made the move to
Chula Vista, California, hoping to
reconnect with the father who had long
since started a new life in the U.S. He
didn’t speak a word of English, but he
forced himself to learn. “I just knew the
language was key to growing here,” he
says. “l wanted to chase the American
dream, even if I didn’t have a roadmap.”

For a while, that dream looked like a
rising career in the restaurant industry.
Fernando started as a busboy and
climbed his way to general manager. “I
loved it at first,” he says. “The long hours
didn’t bother me—I was young, and I




liked the responsibility. But eventually,
I hit a ceiling. I knew I could run the
place, but I was never going to own it.”

What finally tipped the scales wasn’t
just burnout—it was a cleaning contract
gone wrong. The cleaning company

at his restaurant had done a poor job
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for months, and when Fernando tried
to cancel the agreement, the company
threatened to sue. As he reviewed the
contract, he had an epiphany. “I saw
how much they were charging for two
hours of work, and I thought— ‘I can do
this. I can do it better.”

So, he did.

Fernando launched RC Commerical
Cleaning Services in 2018, landing his
first client—a Paul Mitchell beauty
school—within months. “They just kept
giving me more and more work,” he
remembers. “That’s when I knew I was
onto something. I liked the freedom, the
ownership. And I knew I could build
something that could become a legacy.”

Legacy is a word Fernando doesn’t take
lightly. His business, he says, is for the
family he plans to have. “As a first-
generation immigrant, this isn’t just a
job—it’s a way to break cycles,” he says.
“I want my kids to inherit something
better than what I had.”

RC Commercial Cleaning (formerly
Rapido Cleaning Services) stands out

in a crowded market not just because

of Fernando’s work ethic, but because
of the philosophy that drives it. “This
business is built on trust,” he says.
“When a client gives you the keys to
their 20,000-square-foot building, they’re
putting everything in your hands. I treat
every contract like it’s my own business
I'm cleaning.”

RC elevates this trust with its eco-
conscious approach and a tech-savvy
team. “We use all eco-friendly products,”
Fernando says. “I don’t want my

clients, or my employees exposed to
toxic chemicals. And I’'ve found good
employees who are adaptable—they get
the vision, show up on time, and take
pride in what they do.”

That’s all by design. Fernando has
learned the hard way what it takes to
build something from the ground up. “In
the beginning, I hired anyone I could. But
Irealized that not everyone will respect
you if they don’t believe in the mission.”

If RC Commercial Cleaning has a mission,
it’s this: build something that lasts, and
bring people with you as you rise.

“When you come from nothing, you
have two choices,” Fernando says. “Stay
there—or fight for everything. I chose
to fight.”




LEGAL POINTERS

WE'RE GONNA GET PAID!

Or Are We:

BY ERIC R. GINDER, ESQ.

It seems that our market has finally
turned. For at least a decade, the real
estate market has favored sellers.

Low inventories meant higher prices.
Low(ish) rates and the increase of
migration from certain states into
others supplied crowds of willing
buyers, especially in desirable areas
like San Diego. Sure, there were
occasional hiccups; minor slowdowns,
but they were always fleeting. For the
most part, buyers and their agents were
forced to accept the seller’s terms and
whims. How many buyers were told
“you’re lucky we even accepted your
offer, and we have five backups; is the
seller doing anything”? Much like Kevin
Bacon in Animal House, buyers could
only smile and say, “thank you sir, may
I have another.”

It’s different now, though; I'm sure
you’ve felt it. Lots more inventory
and it’s staying on the MLS longer.
This should usher in a Golden Age
for buyer brokers, but the Universe
always takes something when it
gives something. With this “buyer’s
market” also comes the most ridiculous
changes to buyer compensation
we’ve seen in..well...ever. We took a
system that wasn’t broken and tried
to fix it; why? Well, that’s a story

for another day, but a new era in
buyer broker compensation (notice I
didn’t say commission, which is now
apparently a dirty word) is before us.
And if you want to get paid, you’ve
got to know the new mechanisms.

By now, we’re all familiar with the new
BRBC. Based on the amount of calls I'm
getting about this form, though, it seems
there is still a fair amount of confusion
about it. Whether we like this form or
not, we have to use it. It’s literally now
the law of the land. California Civil Code
§ 1670.50 is pretty explicit:
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1. A buyer-broker representation
agreement shall be executed between
a buyer’s agent and a buyer as soon
as practicable, but no later than the
execution of the buyer’s offer to
purchase real property.

Notice that last part of the language.
It’s important. Notice that it doesn’t
say “contract” it says “offer.” Meaning
buyer’s agents must have the BRBC
executed prior to sending their clients’
offer. I see a lot of BRBC’s that are
executed after the offer has been sent
and the contract fully executed. This
renders the BRBC void, which means
that the buyer’s broker has no legal
avenue to collect compensation.

I got it. A lot of buyers don’t necessarily
know about the cataclysmic changes to
our industry over the last few years. They
haven’t followed the N.A.R. litigation, or if
they have, they only know the headlines
- “Victory for Consumers” and such. But
they don’t know if it means that they
have to sign BRBC agreements with the
agents showing them houses. They just
want to see a few houses and not commit
to anything, and if you shove a form

in front of them, it might scare them

off. Perhaps, but that doesn’t change

the fact that the law now states that we
must have this form completed prior to
sending the offer.

» “The listing agent won’t ask for it and,
if they do, I won’t give it them; it’s not
in the contract”

True, and this likely won’t change.
C.A.R. removed any reference to the
BRBC in the latest updates to the RPA.
So, if your BRBC is a bit “lacking” in

its enforceability, and the listing agent
didn’t counter specifically asking for
your BRBC, you can make the argument
that you're not providing it and that

the RPA sets out the commission (sorry,
I mean compensations), and that ends
the discussion. You might get away with
not having one or having one that is
void. You might. You might not. Sub-
paragraph “e” to section 1670.50 has
some scary language:

e. A person licensed pursuant to Division
4 (commencing Section 10000) of the
Business and Professions Code who
violates this section shall be deemed to
have violated that person’s licensing law.

This means that if the DRE finds out that
you’ve collected compensation when
you had no legal authority to do so, they
can file an Accusation against you and
seek to revoke, restrict or suspend your
license. How would they find out? Lots
of ways. Somone makes a complaint
about the transaction and the DRE’s
investigator audits the file. Random
audits, etc. Think they won’t do it?
Think they’re too busy for this level of
scrutiny? Think again.

Let’s also remember that the BRBC is
more than just a signature on a form.
There are many intricacies to it. An
exclusive agency, BRBC, can’t last more
than ninety days or, again, it’s void.

If the amount of compensation in the
BRBC is less than the compensation
agreed upon with the seller, you can
only get the lesser amount stated in the
BRBC. The scope must be completed,
both in terms of geographic area and
services being rendered.

I've also seen letters from attorneys

to brokers (both listing and buyers) in
transactions involving invalid BRBC’s.
These letters demand the return of

the compensation paid to the buyer’s
agent because of the BRBC’s invalidity.
It remains to be seen how common
these demands become, and if sellers
will vigorously pursue them, but the
legal theory is sound. Imagine doing all
the work, taking all of the fiduciary risk
associated with representing a buyer,
then having to give all your pay back to
the seller? Don’t let it happen to you. If
you're unsure about how and when to
fill it out, call your broker, call me, call
another attorney you trust. Make sure
your BRBC is timely and valid.

by far:

Arcadia

Burbank

Bay East

Bridge MLS ( Bridge & Delta)
California Desert
Citrus Valley

Coastal Mendocino
Combined Los Angeles Westside
Conejo Simi Moorpark
Contra Costa

Greater Downey

East Valley

Fresno

Glendale

Greater Southern MLS
High Desert
Inglewood

Inland Valleys

Joshua Tree Gateway
Laguna

Madera

Anthony Castaneda
Account Executive
San Diego County

ACastaneda@HWAHomeWarranty.com

Most Coverage in California A\
(PSAR ™

STRENGTHEN
Your Client
Relationships

with HWA's White-Glove
Home Protection!

Why Partner with HWA?

Homeowner Setup Calls | Claim Support | Personal Escalations Team

v’ Buyer & Seller Warranty
v’ Non-Transactional Warranty
v' New Build & Multi-Unit Warranty

619.455.0187 | HWAHomeWarranty.com

% FACIAC SOUTHWEST

ASSOCIATION OF REALTORS®

Malibu

Mariposa County
Merced County
Montebello District
Monterey County
Newport Beach

North San Diego County
North San Luis Obispo County
Orange County
Oroville

Pacific Southwest
Pacific West

Palm Springs

Palos Verdes Peninsula
Paradise
Pasadena-Foothills
Pismo Coast

Rancho Southeast

Rim O’ the World

San Benito County

San Diego

LAUREN FINCH
PHOTOGRAPHY

Portraits - Grads
Sports « Events

858-265-8564

laurenfinch70@gmail.com

San Luis Obispo Coastal
San Mateo

Santa Clara

Santa Cruz

Sierra North Valley
Silicon Valley

South Bay

Southland Regional
Southwest Los Angeles
Southwest Riverside County
The Inland Gateway
Tri-Counties

Ventura County Coastal
West San Gabriel Valley

ADDITIONAL SERVICE AREAS

Pursuant to MAR's MLS of Choice policy, some ZIP
codes in these regi-;:ur'-s are considered part of CRMLS's
service area based on current listing volume, CRMLS
users doing business in these areas must enter listings
inte CRMLS, or submit a Seller Exclusion Form

Big Bear - 92315

Big Bear City - 92314 & 92386

Califarnia City - 93504 & 93505

Fawnskin - 92333 Mt Baldy - 91759
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RISING STAR

ANGELO

Angelo Peraza is a newer
agent, but not new to Real
Estate! As part of the Peraza
Team, he works closely with
his mother, powerhouse agent
Leslie Peraza and brother
Luis Peraza, also a Rising Star
feature, to serve clients and his
community. He also received
his NMLS license last May. With
several transactions under his
belt, we are sure to see more

from this dynamic agent.

PHOTOS BY LAUREN FINCH

DRIVEN BY CLIENT
CARE & FAMILY LEGACY

When did you start your career in

real estate?

I officially started my career in real estate

in November of 2024. I started on my “non-
official” career path in real estate in the
month of July of 2024. This was directly
following my graduation from the University
of San Diego.

What did you do before you became

a realtor?

I'was a full-time student athlete at the
University of San Diego. I played D1 baseball
at the University of San Diego, while studying
for my degree in a Bachelor of Real Estate. 365
days a year I was either in a classroom or on
the baseball field. My summers were spent
playing “summer ball,” which included states
such as Illinois, Minnesota, Boston, Iowa,
North Dakota ... to name a few.

What are you passionate about right now
in your business?

I am passionate about becoming educated

and informed on everything I need to know

in order to help my present and future

clients make the best decision for their

specific situation. I have quickly come to the
realization that no client is the same. Because
of this, I need to be equipped with the tools
and resources to make sure I am advising

my client to make an informed decision that
will impact the rest of their lives. I do not take
the responsibility that comes with my job
lightly. This is why I recently decided to take
on the challenge to achieve my NMLS license.
Tjust recently passed on May 12. Although I
eventually want to also practice lending in the
future, the main driver for my decision to get
my license was to become better educated on
the laws, regulations, and products that are big
pieces of the puzzle in a real estate transaction.
Information and education are two major
pillars in providing the best possible real estate
experience for the consumer.

What has been the most rewarding part
of your business?

The most rewarding part is knowing that I
helped play an important role in one of the
biggest decisions and stages of a person’s life.
No matter how big or small my role may be, I
know that I did everything I could have done
to inform my client to make the best decision
for themselves for their particular situation.

What was your biggest challenge

as a realtor?

The biggest challenge is being able to put the
pause button on working. I can very easily
work from sunup to sundown, but I have
come to realization that this leads to burnout,
which ultimately leads to not providing the
best service to my clients. On the other hand,
this is one of the main aspects that I love
about my job. I am my own boss, and I can
make decisions that I believe are the best for
my career.

What’s your favorite part of being

a realtor?

My favorite part of being a realtor is being my
own boss. Being able to control my day-to-day
work life and schedule is the biggest reason
why I love being a realtor. My other favorite
part of being a realtor is working for/with
individuals and professionals who come from
all walks of life. You never know who you may
come into contact with on a day-to-day basis.
Being able to handle whatever situation may
arise is an aspect that excites and motivates
me to become the best version of myself in
order to serve anyone who may need my help

What are your hobbies and interests
outside of Real Estate?

Going to the beach and gym are my two
free-time hobbies at the moment. Every day,
I start my day off with a workout. This has
become a part of my routine, and I can truly
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say that I look forward to starting my day
with this. Going to the beach is another hobby
that I look forward to. Since my weekdays are
usually busy with work, I have been making
it a ritual to go to the beach on Sunday. Being
able to disconnect is an important part of

this work lifestyle, and I have found that the
beach has become my go-to outlet that I look
forward to at the end of a busy week.

Tell us about your family

Leslie Peraza is my mom. Leslie has been a
full-time realtor since 2003. She grew up in
East Los Angeles and is the youngest of three.
She is Guatemalan and American. Luis is my
dad. He grew up in Chula Vista and Tijuana.
He is currently retired. Both of my parents
graduated from San Diego State University.
Luis, my brother, is a full-time realtor. He
graduated from the University of Gonzaga
with his master’s in finance and business
administration. He played soccer in college
and is currently working as a full-time realtor
as a part of my mom’s team.

Are there any charities or organizations
that you support?

While at USD, I was lucky to have been
partnered with an individual who was part of
the Autism Tree Foundation. This was through
the baseball program at the University. Over
my 4 years there, I was grateful to have been
an advocate for this foundation. Although I
have graduated from the school and baseball
programs, I am proud to say that I am a
supporter of this foundation.

Given your status and expertise, what is
some advice you would give an up-and-
coming agent?

Find your niche and go for it. There are so
many different ways to go about this job, but I
have found that the most successful agents are
ones that have mastered their niche. Whether
this is through social media, open houses, or
cold calling, there is work to be done, and the
first step in finding success is deciding which
avenue you are good at and love to do on a
daily basis. There are no shortcuts or hacks

in this job, and embracing this mantra is an
important part of starting off as a realtor.

UUTSHINE THE GUMPETITIUN ON SOCIAL

See How Renzi Social Co. Can Redefines Your Social Media.

San Diego Realtors, It's Time to Shine! Elevate your digital presence and outpace
the competition with the expert touch of Renzi Social Co. We're not just a social
media management company; we're your gateway to turning online interactions into
real-world success.

STRESS-FREE POSTING LEADS, NOT JUST LIKES STRATEGIC PLANNING CONTENT PHOTOS DONE FOR YOU

OFFERING A | believe in empowering businesses with the tools and insights they need to thrive in this
FREE SOCIAL  digital world. That's why | am offering a FREE Social Media Audit, scan the code and

MEDIAAUDIT  sign up for your free audit today.

609-402-1729 renzisocialco@gmail.com

Partner with San Diego's

top staging experts and experience
the difference captivating spaces
make in selling faster and smarter.

Transforming Listings into

At COLOR Staging, we don't just stage homes—we create
stories that buyers want to step into.

The Results Our Clients See

v/Homes sell faster

v Sell for more
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Why Choose COLOR Staging?
v Easy, seamless experience
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COLORHomeStaging.com

619-859-1935
colorhomestaging@gmail.com

ps Ask Us About our $89 TC Fee

TRANSACTION PROCESSING = Concierge Marketing Services Included

_SERVICES, INC

« Multi-Broker Platform Proficient
= CTC Certified TC's

« After Hours Support

« Secure VPN Work Environment
« Decades of Experience

TRANSACTION COORDINATION | ALL-INCLUSIVE PROCESSING | DEDICATED SUPPORT FROM A TEAM
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n a city filled with real estate agents,
few stand out quite like Roxanne
Govari, Broker and Owner of
Pemberley Realty. With a career
spanning over two decades and
roots that trace back to Tehran,
Iran, Roxanne’s story is not only
one of professional achievement
but also of personal resilience,
deep community involvement,
and unwavering commitment
to her clients and agents alike.

From IT to Real Estate:

A Career Redefined

Roxanne’s path to real estate

began in the year 2000, following a
successful career as a teacher and a

stint in IT. “I was looking for a career
change,” she recalls. While helping

her mother and sister run a coffee shop

in University Heights, Roxanne began
exploring the neighborhood’s real estate
market. When she found and purchased

an underpriced FSBO (For Sale By Owner)
home, she realized the seller had missed out
on so much value. That moment sparked her
curiosity—and soon, a new career.

Though her former boss tried to dissuade
her with the warning that she’d “lose her
technical skills and wouldn’t succeed,” that
doubt lit a fire within her. “That made me
the fuel I needed to make sure I do become
successful in real estate,” she says—and
succeed she did.

A Foundation of Family and Fortitude
Roxanne’s background tells a compelling
story of reinvention. Born in Iran, she moved
to New York City in 1990 to join her mother,
sister, and stepfather. She graduated with a
business degree from the Fashion Institute
of Technology (FIT) and later relocated to
San Diego in 1997. Alongside her family, she
launched and ran the beloved Soltan Banoo
restaurant in University Heights for 18
years. That same space is now home to her
real estate office—a powerful symbol of her
journey and roots.

Roxanne also runs a second office in Del
Mar, a testament to her dream of growing a
brokerage with multiple locations that retain
a boutique feel.

Love Amid Chaos

In 2001, amidst the uncertainty following

the September 11 attacks, Roxanne met her
husband—quite literally by chance. A visiting
employee from Germany sent to work in San
Diego after U.S. airports shut down, he was
assigned to Roxanne, who was responsible
for onboarding new hires. Two days turned
into a romance, visits across the Atlantic, and
ultimately marriage. “September 11th was a
tragedy for sure,” she says, “but it did bring
us together.”

Now married for 23 years with two college-
aged children, Roxanne says, “My husband is
the love of my life and the rock that I lean on
during difficult times.”
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generation of Realtors” is one of the most
fulfilling parts of her work.

Her commitment extends far beyond
business. Roxanne serves on the
board of the Better Business
Bureau (BBB) and the University
Heights Community
Association. She regularly
volunteers, attends
community events, and
hosts weekly family
dinners that keep her
connected to her roots
and loved ones.

A Track Record
of Excellence
With $50 million in
closed volume and 73
transactions last year
alone, Roxanne has built
a name synonymous
with service and success.
She’s particularly proud
of receiving the BBB’s
prestigious Torch Award for
Ethics—an honor that reflects
her values and reputation.

A Vision for the Future
LISTEN Looking ahead, Roxanne plans to
TO YOUR continue expanding her brokerage,
especially in North County Coastal.
INNER

Her dream is to grow without
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More Than a Broker:

A Community Leader

What distinguishes Roxanne from others in
her field is her unwavering belief that real
estate is about people—not just property. “It
is not about the transaction; it is about the
relationship,” she explains. With charisma
and care, she ensures her clients are fully
supported throughout their journey. Her
boutique firm, Pemberley Realty, thrives on
that same philosophy—every agent is seen,
heard, and mentored.

Roxanne also trains new agents with that
same dedication, guiding many through
career transitions, just as she once navigated
her own. “Guiding and training the next

VOICE. compromising the boutique feel that

sets Pemberley Realty apart. “In a sea
of corporate conglomerates,” she says,
“the independent brokerages carry the
spirit of helping clients by realizing the true
essence of small business.”

Final Thoughts

If there’s one message Roxanne hopes
to share, it’s this: “Listen to your inner
voice.” That philosophy, grounded in
resilience, service, and integrity, is
what has guided her to create not only
a thriving business—but a legacy.

Pemberley Realty remains a haven for agents
seeking mentorship and clients seeking more
than just a transaction. Under Roxanne’s
leadership, it’s a place where relationships
flourish, dreams take root, and community
comes first.
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PSAR REALTOR GAMES

Realtor Games 2025!

CONGRATULATIONS TO ALL THE TEAMS
AND THIS YEAR'S WINNER!

PHOTOS BY DON ANDERSON INSIGHT PHOTOS, LLC
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CONGRATULATIONS ON YOUR ENGAGEMENT!

) TICOR TITLE

YOUR ELITE TITLE TEAM

é"ﬂSOll

Guthrie

June 21, 2025

Metro South Real Producers
Congratulates our preferred
partner, Sandra Banteir, and
her fiancée Jason Guthrie / :
on their engagement! Best o L TS
wishes for the happy couple! ; - '

r ",
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